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When you are at, the 


Office Appliance Show- 


Madison Square Garden, New York 





October 28th to November 4th, do not fail to see the 


WONDERFUL 
BURROUGHS ELECTRIC 


— el b/ The hand operated Burroughs is the 
oy saean.) = best hand operated adding machine made 
—the Burroughs Electric is peerless. 








We Will Show in 
Booths 98 and 99 


Burroughs Adding and Listing Machines 


and we will be glad to show you why 
it is that nine-tenths of all the adding 
machines sold have been Burroughs; and why it is that 
the Burroughs have won every prize in all contests for 
speed and accuracy for adding and listing machines. 


BURROUGHS ADDING MACHINE CO. 
Detroit, Michigan, U. S. A. 
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WE 
solicit cor- 
respondence 
with dealers 
desiring a 
line of first 


class writing 

Z CABLE ADDRESS 
machines, SALETYPE. 
both new 
and 


second hand 









W. W.Ramer, 


Pres.& TREAS. | 


| WE 
do business 
throughout 
the world. 
Our custom- 
| ers are satis- 
fied buyers. 


309 BROADWAY, Price lists 





sent to THE 

PP Z TRADE ONLY 
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/, “ide pyle Write us. 





The ee 
Modern 


Business Necessity 
The far 


CAPACITY 999.999.9909 

ous Calculating Machine. Enthusiastically endorsed the 
wor r Repid,a rate, simple, durable. Two models: ox 
idized copper finish, $< xidized silver finish, $10.0 
U.S. Write for Free Booklet and Special Offer, “Agents wanted 


C. E. Locke Mig. Co. 189 Walnut St., Kensett, lowa 
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Sells Itself. 
Nothing like it on the market. 


| 

| Always indicates the Writiny Point 
precisely. | 
| 


_ —AGENTS WANTED 


STUMPF & YAW 


414 Broadway, Milwaukee, Wis. | 


| 
| 
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Envelope Sealing Machines 


(ON |APPROVA 
CAPACITY 3000 TO 8500 PER HOUR 


THOUSANDS IN USE— PRICES #15 *35 #50 
Acorn Brass Mfg. Compsny 
CHICAGO. 
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4 4 PEN-CARBON MANIFOLD CO. 

rn 55 Warren St., NEW YORK CITY, U. &. A. 
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WILLIAMS” | 


TYPEWRITER 
TEN YEARS AHEAD OF COMPETITORS 


A Pioneer in the Visible Writing Class—the recognized feature inall 
new typewriters, and now demanded by operators generally 


A SHIFT KEY means easy operating—more results 
A VISIBLE WRITER means fewer mistakes—quicker work 
A PAD MACHINE means less expense and prettier work 






















~ Daw IG NO RIBBON MECHANISM; assures simplicity —durability 
ZATIAYAAMOMS) THAT’S THE WILLIAMS 





. 
Free booklet tells why. Special price to Agents in unoccupied ter- 
ritory. Machines sent on trial to responsible parties. 


rhe Williams Typewriter Co. 
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FACTORY: DERBY, CONN., U. S. A. 
DERBY, CONN., U. S. A. New York Office, 317 Broadway London Office, 57 Holborn Viaduct 
SELLING AGENCIES IN U.S8S.4A. 
ATLANTA } Edgewood Ave DENVER 417 Sixteen St. READING, 12 N. Sixth St. 
BUFFALO 63 Washington St DES MOINES, 616 W. Grand Ave. sc. LOUIS, Benoist Bide. 
BO-TON 107 Federal St DETROIT 101 Griswold St ST. PAUL, 340 Minnesota St, 
CHICAGO i Dearborn St INDIANAPOLIS, 227 East Ohio St SAN FRANCISCO, 508 Clay St. 
CINCINNATI 415 Main St TACKSONVILLE 120 W. Bay St. WASHINGTON, 918 F St.. N. W. 
CLEVELAND Schofield Bldg NKW YORK 317 Broadway WICHITA, Winne Bldg. 
DALLAS 73 Main St PHILADELPHIA 1022 Arch St. 
MONTREA CANADA rORONTO, CANADA MEXICO CITY, MEXICO 
FOREIGN SELLING AGENCIES-GREAT BRITAIN 
BIRMINGHAM CARDIFF EXETER LEEDS NOTTINGHAM 
BRISTOL DUBLIN GLASGOW LEICESTER PORTSMOUTH 
BELFAST EDINBORO LIVERPOOL NEWCASTLE-ON-TYNE SOUTHAMPTON 
EUROPE AND ASIA 

AMSTERDAM ROMBAY DUNEDIN, N. Z LISBON SHANGHAI 
ALEXANDRIA COPENHAGEN DURBAN MILAN rOKI» 
BARCELONA CHRISTIANIA HAMBURG PARIS VIENNA 
BERLIN CAPETO N KOBE ST. PETERSBURG YOKOHAMA 
BRUSSEI CAIR 
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All All 
New England Hew Baghent 
will will 
Attend Attend 





QUICK! 


If you want SPACE in the 


ss 
OFFICE APPLIANCE 


and 


BUSINESS SYSTEMS 
SHOW 


Mechanics Bldg. BOSTON, Nov. 27-Dec. 2, Inc. 







Everything relating to the office will be ex- 
hibited to your customers—they will all be there 
—and if you want to hold them and meet hun- 
dreds of others, get your space at once, don’t 
delay, write now to 


CHESTER I. CAMPBELL, Mgr. 


5 Park Sq., Boston, Mass. 
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_ V&see2 A Private Secretary in Reach of All 


| Vetter's Unique Vertical Letter Tray Outfit will prove to all that it will do the work 
of an A No. 1 Secretary and do it better because it never forgets and will produce im- 
portant papers instantly. 


When cash accompanies order, we will send Outfit No. 200 which consists of one letter size unique 
vertical tray, with roll curtain, with a capacity of 3,500 letters; one set of alphabetical guides and 200 blank 
folders at $8.25 prepaid anywhere east of The 


Dakotas, Nebraska, Kansas, Indian Territory and 
Texas. 

Satisfaction guaranteed or returnable at our ex- 
pense and money refunded. 

A postal will bring full information regarding 
this greatest of fling devices 


Patents Pending 


VETTER DESK WORKS 


130 River Street, Rochester, N.Y. 
Established 1879 Closed 











We Couldn't 
Afford 


to spend our money here 
and in many other trade 
periodicals, just to invite 
you to send for samples and 
terms, if we didn’t know 
we had the goods you want 
at better prices than you 
are now paying. If we 
were advertising a box of 
carbon paper for one dollar, 
claiming it was worth four 
dollars, we could send you 
a box costing thirty cents; 
and if our ads were 
‘‘catchy’’ enough to secure 
a good many ‘‘dollars,’’ we 
could pocket our seventy 
cents per box profit and 
then strike a new field. 
We are not asking you to 
invest a dollar in a trial 
box of carbon paper: we 
are asking you 


Tolnvest TwoGents 


in a postage stamp. It 
costs us money to send ont 
samples. Could we afford 
to send them gratis to all 
interested persons if our 
goods would not stand the 
test? We have already 
told you of some of our 
money saving methods, 
and we will tell you of 
others in due time; but 
don’t wait for us to tell you 
allourstory. Writeto-day 
for samples and prices. Our 
goods are their own best 
salesmen; they talk for 
themselves and talk con- 
vincingly, and remember 
you are not advertising our 
brands for us when you 
push our goods. They are 
put up under 


Your Own Name and Trade-Mark 


and with every sale you 
advertise only yourself. 


The Bartelmez Go. 


Main Office and Factory 
Franklin, Pennsylvania 






































OFFICE APPLIANCES 





























re B 
ou 

buy Office Devices and Systems or Manus 
facture them, you cannot afford to miss the 


The Last, Call 


Sanat Office Appliance and 
Business System Show 


which will be held in 











Madison Oct. 28th 
Square to 
Garden Nov. 4th 

New York 1905 
City inclusive 
Management Admission 
Cochrane Fifty 
& Payne Cents 





Madison Square Garden 





Business Devices will be on exhibition. Attend 
and get a practical business education in one day 


2) All the great Labor, Time and Money Saving 















































each man makes an 
absolute, indelible, in- 


BECAUSE siiinsis 


the amount of work he performs each day, 
whether he comes to work on time or late, 
whether he soldiered on a job or idled be- 
tween them, or whether he worked diligently. 
Thus each incompetent records his own 
shortcomings and indicates to the foreman 
the need of prompt action. 

If a foreman is at fault the records will show 
it and absolve the workman. THE INTER- 
NATIONAL ROCHESTER RECORDER makes 
each workman and each foreman his own 
monitor and thus produces more and better 
work at decreased cost. 

One big concern saved 50% on the cost of ‘abor pro- 
duction; another 100%. We know it, for we re Juced our 
own labor cost one-half by the installation of the INTER- 
NATIONAL CARD TIME AND COST RECORDER SYS- 
TEM, when we purchased the patents and business of 
its former owners. 

We manufacture every successful style of time record- 

ers, including the new International, Bundy key and 
dial and the autograph: also the standard time stamp. 
We have a clock which fits any system, any business, 
any establishment and at a price to suit any purse. 

Write for our booklet; “COST CUTS THAT SWELL 
PROFITS.” It tellshow. Worth many dollars to your 
ayroll and cost departments, you may have it for 

1GHT CENTS. 


INTERNATIONAL TIME RECORDING CO. 


181 Water St., Binghamton, N. Y. 


IT MAKES EACH FOREMAN PLAN HIS WORK AHEAD 

IT COMPELS EACH EMPLOYE TO WORK FULL TIME 

IT STOPS IDLING AND LOST TIME BETWEEN JOBS 

IT MAKES EACH MAN WORK DILIGENTLY ON EACH JOB 
IT RIDS THE WORK OF ALL DRONES AND SHIRKERS 


APPLIANCES 
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Tae INTERNATIONAL 
ROGHESTER CARD 
TIME & COST 
RECORDER 


Gives an absolute check on your pay roll and 
labor cost systems. It enforces punctuality, 
carefulness and accuracy in shop and office 
alike by making each employe his own time 
keeper. It compels each workman to record 
the exact minute he arrives at and leaves his 
workroom morning, noon and night, and also to 
record the exact time he begins and finishes 
each job on a card in indelible ink, thus re- 
moving the inaccuracies and manipulation 
possible with the pencil system. It makes no 
mistakes, is impartial, gives exact facts beyond 
dispute, makes each man responsible for his 
own time and for the time he spends on each job. 


































HOW IT iS DONE, ye a ACCURATE 



















































Could we 








THE VICTOR TELEPHONE INDEX 


FOR READY 


Numbers Frequently Called 


It’s so handy! 
telephone just where 
you want it! 


4 We know that it is a popular de- 
vice because we are continually 
getting orders for more from users. 
have better evidence? 
By Mail, $1.00 


Trade Representation Wanted io Every City 


VICTOR NOVELTY CO., BOSTON 


REFERENCH ro 


Right on the 


























You can't afford to waste your brain 


energy with annoying routine lost 
confused records 
and accounts. That's mere carpenter 

Make your system take care 
Use your own gray matter for 
the real creative—the business build- 
ing—the architect work. Put the let- 
ter-hunting, the record-keeping, the 
business routine, the business detail 


on Multi-Cabinet Systems. 


Multi-Cabinet Systems are not 
pounds of senseless oak and card stock. 
Each individual cabinet represent so much 
brains, so much business experience, so 


correspondence 


work. 
of it. 





so many 


many labor Saving schemes and econ- 


omies moulded into cabine: form. They 
are mechanical business assistants; auto- 
matic private secretaries that take care 
of all the business detail, handle the cor- 
respondence, keep the records, and re- 
lieve you of the petty matters that In- 
terfere with brain work. 

But our book de- And if you do not 
scribes these sys- find in these 47 
tems better than systems one that 


meets own 


needs exactly, we 


we can-—tells of your 
4/7 simple, econom- 


’ 
ica! time and labor get up aspecial one 


saving methods of for you. But first 
handling di tail, let us send you the 
systems for every book describing 
department ef your thiscomplete line ol 
business; advertis- “grow-as-you-grow _ 
ing, selling, credits Multi Cabinet 


work Business Ss stems. 


and factory 


47 SYSTEMS Representa 


itch Mecsas FOR BUSINESS MEN 





Blur Knot 


hand m 
per doz. 


APPLIANCES send 


once, 


Carbon Paper 
Typewriter Ribbons 


Our paper is a non-grease product 


that will not blur, smut or dry out 


Per box of 


108 sheets 


Grade A 
Hon - FiLuLine me $1.00 
Now- FADING wr - 
Non Davie g Grade C 
7 TrPEWRiTey SP hes 
phIBBONS ig ae pee 
— ick 
Blur-Knot Ribbon ord, any color: Grade A 
ade, $9.00 per dk srade B, machine made, $7.00 


BLUR-KNOT CARBON CO., Rochester, N. Y. 





If not a regular subscriber to OFFICE 
in your dollar at 
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HARLOW E. BUNDY 


TREASURER AND GENERAL MANAGER 
BUNDY ADDING MACHINE CO.,, Endicott, New York 
INTERNATIONAL TIME RECORDER COMPANY, Binghamton, New York 


“OFFICE APPLIANCES” 
Chicago, Is 
See Page 17. October. 1905 i 
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OPPORTUNITIES IN THE OFFICE APPLIANCE WORLD 


Great changes have taken place in the office 


appliance world within the past few years. The 
present conditions are far different than they 
were even five years ago. 

The older office furniture manufacturers have 
adopted new methods for introducing their lines, 
and many new makers of office appliances are 
eatering for popular favor. Changes have taken 
place in the demands for letter filing devices, 
and even the beautifully finished wood office 
furniture finds a keen competitor in the line of 
artistic metal ware. 

The typewriter industry has seen a reaction. 
Where a few years ago certain machines were 
in popular demand, and controlled by a very 
powerful body, new machines with entirely new 
features have succeeded the old, and taken their 


place. 3esides this, the newer companies have 
worked an internal reorganization in the old 
firms, changing the personnel, placing an en 


tirely new set of men in control of this industry. 
With the contemplated changes in the type 
writer field within the next few years, there will 
be many surprises for some of the older or 
more conservative heads, and the policy of yes 
terday will be a failure tomorrow. 

Other lines that are attracting much atten 
tion from a higher class of commercial business 
getters, are the adding and computing devices. 
Most of the makers are favored with all the 
business they are able to handle, and the phe 
nomenal growth of one company alone is the 
talk of the financial world. 

Retailers Specializing. 

In the majority of the American business cen 

ters, one will find the specializer who solicits 


business for some particular line of goods, 
whereas only a few years ago, the same line 
was not considered large enough to interest 


any one other than a retailer for other com 
modities in the same class of trade. 

Today we find these specialties offered by 
men who devote their whole time to them, and 
who are thus better able to handle the 
more satisfactorily for the manufacturer, and at 
the same time create a greater demand with the 
user, due to the specializing. 

‘*Stationers’’ and ‘‘Commercial Stationers.’’ 

In the present classification of those who sell 
office merchandise to the clerical force of an 
individual, firm or corporation, we are offered 
two distinct bodies of retailers—the stationer and 
the ‘‘commercial’’ stationer. 

The regulation stationer is one who handles 
a stock of blank-books, inks, papers, pens and 
other necessities for the office, besides carrying 
a line of reading books, souvenir novelties and 
sometimes controlling a general news stand and 
periodical trade. His location is somewhat dif 
ferent than that of the ‘‘commercial’’ stationer, 
who, with his more varied line of office special 
ties, secures business from the business man 
by locating among the larger office buildings in 
the centers of mercantile activity. The com 
mercial stationer, we find, manufactures his own 
blank-books, takes orders for card-systems, 
handles small specialties for the office, deals in 
typewriters and their supplies, has a 
assortment of tin boxes, baskets, filing cases and 
the like, and possibly carries a line of cabinets, 


THE 


Did you ever try to sell a new typewriting ma 
chine? It is a fine experience, and one that will 
test your thoroughness and salesmanship to the 
utmost. The man with the new machine has the 
whole world to eonquer—the harvest lies ready t 
his hand, and all that he seems to have to do is 
to go out with his little machine and rake it in. 
His typewriter has so many advantages over its 
predecessors on this point and on that point an 
in every other way that one only has to state a few 
of its advantages and the orders positively roll ir 
It is absolute ‘‘pie.’’ 

That is the sort of ‘‘ pipe 


goods 


general 


dream’’ that the 


By ALLEN LONSDALE 
The location of the 
necessarily more centrally 
prosperous. 


commercial 
located, 


or furniture. 
stationer is 


and as a rule, he is 


Modern Changes. 

In the typewriter industry we see some of 
the older companies dwindling away, and newer 
ones taking their place. Most all new companies 
marketing a typewriter, prefer a dealership in 
preference to their own branch offices, except 
in a few of the larger cities. And again, many 
of the older firms, who at one time conducted 
their own branches, are now satisfied with rep- 
resentation under dealers. 

Unless companies doing 
session of enormous capital, have the services of 
‘*sales 


business are in pos- 
an experienced ‘‘general manager’’ or 
manager,’’ who has built up an ‘‘A-one’’ or- 
ganization and is able to maintain enthusiasm, 
and last, but not least, in having a machine or 
other office product meeting the popular de- 
mand, they will find it more profitable to be 
represented through these specializers who are 
conducting an office stationery business, or doing 
a general business in the special lines being 
sold. Thus the furniture specialties are handled 
through furniture jobbers, the writing machines 
through typewriter exchanges, and other office 
devices through those who make a business of 
introducing such articles. 
Managers Scarce. 

Each line has its own peculiarities which must 
be understood to be appreciated, and that is why 
the commercial often finds it hard to 
introduce a line of typewriters. 

It is here many of the typewriter 
companies experience trouble in finding success- 
ful representation among this sellers. 
The ordinary stationer knows little of the wants 
of the commercial line. The commercial sta 
tioner appreciates the wants, but without edu- 
cating himself as to the actual requirements, or 
acquiring someone who understands such a de- 
partment, has found it an awkward and in some 
pos- 


stationer 
where so 


class of 


cases, an expensive department to handle 
sibly a losing game. 

The handling of a typewriter, with the spe- 
cial peculiarities that some are unable to grasp 
when they enter its field, has been the means of 
many a discouragement and failure. 

There have been many good agencies thrown 
aside, or lost, by live commercial stationers who 
only lacked the help of a proper man to assist 
them in that department, and it will pay any 


company to look well into this requirement, 
search for good men who are trained for just 
such positions. This special requirement is best 


‘‘ecombination man’’—a fellow 
mechanical end of a 


deseribed in a 
who is able to handle the 
machine, act as salesman, and at the same time 
have enough knowledge of detail work to prop 
erly manage the department. There are hun 
dreds of good openings strewn all over the 
world for just such fellows, with profit to them 
manufacturer, 
who can fill 
matter of 


selves, to the dealer, and to the 
and there are hundreds of men 
these places. Therefore it is only a 
getting together. 

The New Opportunity. 


requirements of the business 


The present 


TRIALS OF A SALE 


TIPS BY A TYPE TAPPER 
salesman has as he starts out. His chin is in the 
air, clean shaven at that, his ‘‘get-up’’ is all that 
it should be, his step is jaunty and armed, in 
his pockets with circulars, and his mind full to the 
brim with pointers about his machine, he steps 


lightly forth towards his territory He feels abso 
lute pity for those wretche 


old-fashioned, out- 


who have to 


Saiesmel 
try to sell those f-date ma 
They have had their day and now—the 
back is to be their portion, and junk, pure 
unadulterated junk, is the correct characterization 


of their machine. 


chines 
feat 


world, the conditions that now exist, are fast 
bringing to the front a class of business getters 
that come, through evolution, from the stationer 
and the commercial stationer, and who may Be 
termed ‘‘Office Supply Men,’’ or better yet, 
‘*Office Appliance Dealers.’’ 

Where the ordinary stationer handles the news 
stand, the book counter and a general run of 
small articles for the office, and the commercial 
stationer manufactures blank-books ‘‘to-order,’’ 
does general printing and carries a more com- 
plete line of office equipment, sometimes inelud- 
ing small furniture, the new ‘‘Ofice Appliance 
Dealer’’ is handling everything soueliel in an 
office, from steel pens to safes, card systems, 
office furniture, adding machines, typewriters 
and other office devices. 

The specializing of office wares and commodi- 
ties is already making fortunes for some fel- 
lows who started only a few years ago with 
small capital, and the same opportunity awaits 
scores of others who will take the trouble of 
investigating, and then act. 

Numerous cases can be cited where the be- 
ginning of a very successful business started 
with the agency of some typewriter, to which 
later was added a line of supplies, an adding 
machine, a duplicating device, a line of cabi- 
nets, and finally a complete line of furniture 
and a regular line of business stationery. 

In the handling of these lines, and partic- 
ularly where a good agency for a line of office 
furniture is secured, such as book-cases, sec- 
tional cases, desks, filing devices and the like, 
with a comparatively small capital, a good store, 
and very little trouble, one can make a showing 
that is far superior for business pulling pur- 
poses to many lines of business that require 
an enormous capital to even fit out the store 
before business is started. 

With a proper placing of a line of desks, 
‘abinets and the specialties, one can make a 
display far more interesting to a customer than 
would be a more costly fitted show room. The 
actual goods displayed before the customer who 
enters such an office will do more to get him 
interested, and his eyes will be arrested by 
something that every business man envies—that 
something to complete the ‘‘system’’ in his 
business, or add to the appearance of his modern 
office. 

The Requirements. 


Such a line of office appliance dealers, or 
office supply firms, are appearing throughout 
the world, and their success at present is far 
greater than any other commercial field. The 
requirements are good credit (not necessarily 
large capital), a general knowledge of the needs 
of the business world, a willingness to hustle, 
and ability to meet competition in the right 
manner. ‘ 

There are fnany locations throughout this 
country and abroad, particularly in the United 
States, where just such fellows are wanted, and 
where just this class of office specialists will 
reap success and fortune. Many good agencies 
are to be secured for various lines of office spe- 
cialties and devices that will bring to the seller 
a handsome profit and a liberal business on a 
small capital. 


SMAN 


The First Call. 

He reaches his district, picks out the = * 
building and makes a dash for the elevator. is 
spirits rise still higher as he ‘‘elevates.’’ Sud- 
denly he reaches the blankteenth floor. He shoots 
out into the corridor and hunts in his pocket for 
those beautifully printed or rather engraved cards 
he is so proud of. 

‘‘Now watch me!’’ he says to himself, as he 
turns the handle of the nearest office door. It is a 
stock broker’s office—-a Wall Street magnate of 
world-wide renown—business must be here. He 
finds himself in a small passagelike space, and fae- 








8 


ing him a partition running the whole length of the 
room. Small signs project fromm the partition. 
Beneath each sign is a ground glass window—very 
small, faced with a brass gridiron. No one is in 
the 


sight, but he hears talking behind screen 
By which window shall he reach that precious 
stockbrocker ? Here is ‘‘* Comparisons’ ’—theré 


‘*Stocks,’’ below ‘‘ Vouchers,’’ above ‘‘ Cashier. ’ 


He makes for the latter and tries to peer throug! 


the narrow slit below the grid. He can see not! 
ing. He taps the window. ‘*Well!’’ is shouted 
out. ‘*‘Can I speak to Mr. Waldorf?’’ 

‘‘What do you want?’’ 

‘*To talk to him about the Imperial Type 
writer.’’ 

‘* Nothin’ doing.’’ 

‘*What? but this machine 

‘*Don’t use ’em.’’ 

**Can’t I 

** No—too busy!’ 

And that voice had a horrible grate to it. Still 


he must be persistent. He pushes his ecard through 
the narrow opening and says: 

‘You may want a machine later 
take my card and—’’ 

‘*No!’’ comes a shout, and the card is pushed 
back so violently that it falls to the floor. The 
spirits of the Imperial Typewriter salesman fall 
perceptibly as he gracefully picks up his rejected 


will you please 


ecard and slinks like a whipped cur out of that 
horrid place. 

Once more he is in the corridor Where next? 
No more stock brokers for him. He looks around 
‘*Snarem & Rakely, Lawyers.’’ Ah! that looks 


grasps the 


like business. His spirits revive as he 
handle of the door. 
**Can I speak to Mr. Snarem 


‘*What name, please?’’ 
Out comes the card. 
eek represent the Imperial Typewriter 


‘*Mr. Johnsing, the chief clerk, attends to type 
writers.’’ 

**Can I see him?’’ 

The boy slides off with the pasteboard and in a 
minute or so returns with it still in his hand 


‘*We here—and there’s noth 
ing wanted.’’ 

**Can’t I speak to Mr. Johnsing?’’ 

‘* No, Sir. le there iin’t nothin’ i! 


Here’s your card 


use Flemingtons 


Siy ba] 


Enthusiasm Killed 


A naughty word almost escapes the salesman as 


he grasps his precious cardboard and makes for 
the door. Once more the corridor—here’s tl 
office of a public stenographer—a glorious oppor 
tunity—the rattle of three or four machines greets 
him as he enters. A young lady approaches hin 

undoubtedly the principal He presents his 
eard, 

‘* Whatever machine “is that? Never heard f 
it?’’ 

**Haven’t you seen our advertisements?’’ 


‘*No 


but I’m too busy to talk typewriters to 


day—besides you are the fourth man that has beer 
here about typewriters this week. My gracious! 
if I wasted my time listening to the talk of the 
different typewriter men that come in here, | 
wouldnt earn my office rent 

** But it will pay you to listen to me his ma 
chine has so many improvements ‘ 

‘*What’s that?’’ to one of the girls, ‘‘ Mr 
Whiton on the ‘phone?’* Off she dashes to th 
‘phone. ‘‘Hullo—hullo!’’ Then a hand is waved 


to the salesman, as she glances back and says wit! 
the *phone to her ear 


** Excuse me too busy to talk typewriters 

Onee more the corridor three calls and not a 
chance even to explain the machine! Here’s 
engineering firm. He enters a small office \ 
Jones typewriter stares him in the face and a very 
young lady rises to take his card. Here’s a fin 
chance to trade out that old No. 1 Jones 

**Mr. Friedlinger is not in L’ll give hin 
ecard when he returns 

**Can I explain the Imperial to y ? 

**No, thanks—I operate the Jones and i 
never used anything else.’’ 

**But wouldn’t you like to know all al 
improvements in ty pewriters?’’ 

**No, thanks—Mr. Friedlinger buvs 
and he is out.’’ 

‘*Won’t you take ircular about it?’’ 
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‘Wha-what’s the matter?’’ he 


gasp, ‘‘did the man call to fix the machine?’ 

Oh, yes ’ rail answered the operator. ** He 
ame in and did something or other to it 

Doesn’t it wor right now?’’ 

‘I think so—I don’t know—lI haven’t tri 
since. You see the- Overstone man came in and 
id us ibout y« machine, and wanted us 
try one of his machines so badly that we thought 
we woul So he sent it down and I’ve been 
using it ever since [t runs fine. He says this is 
the original machi ind yours is only a copy.’’ 
‘*That’s absurd rs is superior in every point 
ind our npany has spent thousands of dollars ir 

perfecting i 
‘*Let us compare the machines and I will si 
you—’ 

Gra sme! | dn’t spare the time—lI’v 
got lots of work to do and you’ll have to argu 
with the manager—he has to buy the machine 

‘*In the meantime will you use our machine? 

‘Well, vou see I tried it, and I told yo 
I did not re for nd I must try this Overstone. 
You must please excuse me. I’ve lots of rk 


managed to 
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And the yt to her note-book and 


ung iady turned 


pounded away at the competitor’s machine with 
intensified energy. The manager was not in and 
there was nothing to d t get out ar get out 

did. 

Time after time he called—the girl was always 
too busy to talk to him and when his card was sent 

to the manager it was brought back with the 
equest t eal rail ‘ ro To s chagr 
request all agai morrow. To hi hagrin 
the operator was using the Overstone and the 
Imperial was accumulating dust on the shelf 

‘Lost Out.’’ 

One morning before leaving the office he was 

called -by the manager of the typewriter office and 


told that he must get an answer at once as to the 


machine with the Mining Co. as the time limit had 
expired. He explained the difficulties he had met 
with. 

‘You ’ll often meet competition,’’ said the man- 
ager. ‘* You mustn’t mind that. You know the su- 
perior points of your machine over the Overstone 

20 sail in and close the deal.’’ 


Thus spurred to increased exertions the ILmperial 


THE TYPEWRITER TRADE IN 


Bad Methods of Manufacturers, Agents and 


Salesmen. 
The introduction of typewriting machines 
American and other) in Europe is much hand! 
capped by severai things, on an improvement i! 
which manufacturers must insist if they expect 
1 rapid increase in permanent extension of the 
business. There are three parties to be consid 
ered in this connection—the manufacturer, the 


Unless the 


three, the sale 


dealer or agent, and the customer. 


conditions are favorable to all 


and use of a machine will be handicapped. The 
principal cause of non-success, or half success, is 
that the local agents do not usually understand 
their business. They have in many cases hardly 
ever seen a typewriting machine or good sam 
ples of its work. They accept an agency and 
lay in a stock of machines and supplies without 
knowing how to adjust or even operate the 
machines, or having anyone who does know. 
They ‘‘break in’’ a cheap clerk so that he can 


finger the keys somewhat rapidly, and then pro 


ceed to advertise the machine or to canvass 
therefor, and at the same time to ‘‘make one 
hand wash the other,’’ they advertise to do 
copying What copying they get to do with un 
skilled labor is no good advertisement of the 
machine on whic) t is done, and no ‘‘ mission 
ary’’ for typewriting in general. When the 
thachines get out of line or in other ways it of 
order, they do not know how to repair them. If 
they cannot repair or even adjust their own 
machines, how eat keep in order their cus 


tomers’, much less show the latter how to do it? 


Such igents sen young girls as compe tent 
to do all kinds of work, when their own teachers 
themselves cannot do it. Customers find that 
such so-called ‘‘typewriters’’ take longer to de 


liver a certain number of pages than pen writers 


would require. The sheets are full of correc 
tions, alterations smut marks, the lines ar 
iskew and unequally spaced, the letters out of 
line, the impression unequal, and the whole thing 
lacking in both style and legibility. Some of 
the ‘‘eperators’’ ot manifold, others cannot 
write narrow iper, postal cards, or en 
velopes; a simp hox is beyond them, and 
nany of them spell, much less writ« 
German rrect! How can such a raw girl ré 
place a smart corresponding clerk who has spent 
two years England and two in France learr 
ing English and Frénch and the various corre 
sponding styles, nd who writes a hand ke 
copper plate? 
Inefficiency of Operators. 

\ déaler in a prominent German city, hat ng 
1 certain machine, one of the ‘brag’’ points of 
which is that it will ‘‘take in’’ paper of ar 
width, did not know that fact, and I 
prove it to him before he would take a 
of wide work whi I offered him, and w 

for lines of ordinary length, but on paper 

10 inches wide The instruction given at most 
yf the agencies—where any is given—is of 


The following conditions of trade in Europe 
have been submitted by Consul General Mason, 
of Berlin, through the Department of Commerce 
and Labor, Bureau of Manufactures, Washing- 
ton, D. C., and are so important to American 
manufacturers as to warrant being reproduced in 
full. 

The report is by Mr. Robert Grimshaw, a well- 
known American gentleman residing at Hanover. 





most primitive and insufficient sort. For a stipu 
lated sum the learner is privileged to sit daily 
in the office and tap away on a machine, copy- 
ing from letters referring to giant transactions, 
From time to time the so-called teacher comes 


around and informs the learner (pupil is a wrong 
word in this connection) that he or she is making 
progress. Nothing is said about style in getting 
up ietters of different length and tenor; mani- 
folds are not spoken of, because carbon paper is 
dear; postal cards and envelopes are not 
lown in the 2; and as to theatrical or legal 


too 


scheme 


work, they are seldom or never heard of. The 
earner is not taught to oil and adjust the 
nachine, much less to make slight repairs. Too 


frequently the grossest mistakes are let go un- 


corrected. I asked an enterprising and broad 
minded local agent why he could not send me a 
girl who could write decent grammatical Ger 


man, or even spell it infallibly, and he replied 


that unfortunately the social system would not 
permit it; the daughters of the educated class 
came very seldom to do such work, because the 
treatment of young girls in offices was hardly 
what would be desirabls and further, the 
daughters of officers and the ‘‘Beamten’’ class 
heald rather stay at home and make embroidery 
to be sold in secret, or visit around among rela- 


tives, or go out ‘‘au pair’’ in respectable private 
households, than ‘‘go to work’’ in the ordinary 


and thereby ‘‘lower the family pride.’’ 


Hurried Visits of Agents. 
Some of the American 
agents spend their time in 


sense 


traveling machine 
going about inducing 


local dealers to talk up their machines in addi- 
tion to those already handled. The result is 
that neither kind is properly pushed, unless, in- 
deed, the local dealer ‘‘shelves’’ one machine, 
the sole agency for which he has only taken up 
n order to get rid of a rival. These hurried 
agents’ visits do no permanent or even tem- 
porary good. The agents leave a lot of hand- 
some signs (in English some of which are 
gielved, while the displayed ones, not being in 
the language of the country, are of little or no 


ise. In many cases supplies and repair pieces 
are almost impossible to obtain. The customer 
innot always wait for a repair piece or a neces- 
sar ir desirable suppl from some general 
gency; still less can he do without the machine 
ra week or more while it is being repaired at 
s general agency, and the express charges 
both directions 
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salesman called at the Mining Co.’s office again, 
and asked for an interview. Once more his ecard 
was returned with the intimation ‘‘Too busy.’’ 

**But I must either see the a or get an 
answer about the machine today. Please ask if I 
ean sell him the machine?’’ 

The boy vanished with the message und returned 
very quickly with the reply. 

‘*The manager says he’s too busy to see you 
and you’d better take away your machiue.’’ 

The blow had fallen. The salesman gasped 
and the typewriter operators who had heard the 
message stopped work and giggled. Then a meek 
voice said: 

‘*We bought the Overstone more than a week 
ago.’? 

‘*Why didn’t you tell me and I needn’t have 
called every day?’’ 

But the girls only giggled some more and were 
still laughing as the Imperial salesman slammed 
the door behind him. He at least knew when he 
was beaten. 

We all get our trials! 


EUROPE 


Importance of German Characters. 

Sufficient judgment is not exercised by some 
manufacturers as to the keyboard. The German 
language requires not merely different characters 
from those necessary to write English, but the 
arrangement of those letters and signs which are 
common to both languages should be such as to 
facilitate in writing the most usual German com- 
binations and sequences, Even in the matter 
of the form of the characters, those who have 
gone thoroughly over the ground here know that 
the Germans prefer as a rule the style of type 
which our printers know as ‘‘italic’’; yet how 
many travelers coming over here to introduce a 
new make of machine or go over the field cov- 
ered by an old one, have ever thought to ask 
what style of character would take best. There. 
are also proportionately more near-sighted Ger- 
mans than myopic Americans; and this.jvou 
eall for opening the market with anachines hav- 
ing large characters, ‘ 


Bad Management of Agents. 

Some agencies which are intrusted with the 
exclusive sale of important machines are open 
only at certain hours of the day. At other times 
—and these are the usual hours during whieh 
business men are to be found in their offices— 
there is no one there to sell supplies or to answer 
inquiries. The agent is out canvassing. This 
would be bad enough if he confined his canvass- 
ing to the machine in question, but he usually 
has so many side lines in the shape of office fur- 
niture and supplies that the machine does not 
get enough benefit from sueh outside canvassing 
to pay up for the fact that the office is shut at 
those times when consumers call who want an 
extra ribbon, or an intending customer happens 
along who has taken an hour off to look into the 
typewriter question or who wants an operator. 
In one case, in my pefsonal knowledge, the 
agent is a very hard worker and goes off for a 
day or so at a time canvassing the neighboring 
towns, while his local customers can whistle for 
supplies. 

The American manufacturer is often bound 
down to a cast-iron contract, by which he gives 
the European dealer or agent sole representative 
rights, while the latter does not. bind himself to 
handle only the machines covered by the con- 
tract, or even not to sell rival machines. In 
some cases the dealer gives the foreign machine 
another name than that by which it is known in 
the country of its production, and where the 
name of the machine is a good selling point that 
of the manufacturing firm is never mentioned: 
Sometimes an American machine is sold as Ger- 
man—or at any rate European—in origin. (Curi- 
ously enough, some cheap inferior ma are 
sold, at any rate under implication, as American, 
w hich never saw America.) 


What Should Be Done. 
The prejudice against the use of the machine 
is waning, but has not entirely disappeared; 
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and it is not long since the courts have per 
mitted the use of loose-sheet Carbon duplicates 
of letters, arranged alphabetically, instead of 
the successively paged, bound, letter-copy books 
which the strict text of the law still requires. 
Loose-leaf iedgers are not admissible in court 
evidence, although as a matter of fact no ledger 
should be considered as evidence in any court, 


as 
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THE “SECOND-HAND” MAN 


of 
mortal 


We all know him most lines business he 
is looked down upon 
by reason of the cast-offs 
gets his goods from 
some ‘‘shady,’’ and others perfectly 


Take the old-clothes man, the furniture man, the 


in 
lives 
He 


queer, 


as a poor who 
of 


sources, 


his fellows. 


many some 


legitimate. 


book man, the any-old-thing man, the sewing ma 


chine man, and last but not least the typewriter 
man, and look them over. The majority of us 
wouldn’t associate with the old-clothes man, for 
instance, but we wouldn't hesitate to shake the 
hand of the old-typewriter man. That’s one of 
the funny things about human nature. There is 


a dignity attached to typewriters that is not ap 
parent in clothes—old to that 
ment the second-hand typewriter man ought to be 
grateful, as it enables him to go with confidence to 
the best of offer 
without the danger of being, figuratively speaking, 
spat upon. 
a ‘* Second-hand Shop,’’ 


clothes; and ele 


business houses and his wares 
Then again, we do not call the place 
but lignify it by nam 
ing it ‘‘ Typewriter Exchange.’’ That helps the 
buyer, by removing part of that always present 
repugnance to buying that 
somewhere, has used Some, 
most, men would as soon be 


we 


something somebody, 


before probably 


seen ¢ ntering a“ 
shop as a place entitled ‘‘ Second-hand The 


paw n 


man 


THE OFFICERS AND SELLING FORCE OF 
1905 


Mich 


Taken on Factory Law n, Detroit 


July 7, 


who invented the phrase ‘‘ Typewriter Exchange 
should therefore be accorded all praise 

Time was when the ‘‘first-hand’’ typewriter 
man looked down upon his brother in the ‘‘ second 
hand’’ line, but time and altered conditions are 
changing even that feeling. With the advent 
so many new machines, managed by men who are 
not so dyed in the wool of exclusiveness as were 
the older companies, there has come a change, 
and the second-hand man has become a welcome 
customer for their ‘‘traded-in’’ stock. Another 
reason is that Mr. Exclusive-First-hand has added 


By GEO. B 


SCOTT 


PHILADELPHIA 


another hyphen to his name,“ind is now Mr. First 


Second-hand, 


second-hand 


dertaken 


against the inroads of the second-hand machines 
into their field of operation, secondly with a view 
of restricting the available second-hand stock, and 
thirdly to relieve the money pressure necessitated 
by the carrying of an enormous ‘‘traded-in’’ 
stock. Results are better business all along the 
line for the ‘* Exchanges,’’ by reason of all hands 
hammering at the unreasoning sentiment of the 
iverage buyer against the second-hand article. 
The buyer also, provided he has bought fron 
a reputable Exchange, is as well satisfied as he 
would have beer had he « xpended $25 Yr ROD more 
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THIS IS SHOW MONTH 


The gre show, one event that is inte! 
esting the commercial world more than anything 
else has done in many years, is to be held it 
Madison Square Garden October 28 to November 
t, inelusiy 

Are you going? We are, and we expect to 
meet all our friends during the week of th 
show. Make Madison Square Garden the on 
object point for October, for there you will lear: 
much coneerning vour business. If you are : 
salesman will be worth a vear’s study. If a 
manufacturer you iscertain in a few days 


what vou mmpetitors are doing, and if yo 


there are new devices that wi 


be interesting and some of which you may want 


many 


Oo seeure for your territory. 


{t any rate, the trip to New York at this tims 
f tl year is well worth the price, and wit! 
the show thrown i cannot afford to remair 
away 
Look for the bootl f OFFICE APPLIANCES and 
make that booth your headquarters at the Gar 
len and r meeting place with friends. Ws 
shall keey register of visitors and will be able 
to tell if your ympetitors have beaten 
iT 
Ot S there is only one city on the eart! 
that will support an exposition of the magnitud: 
is is to | this National Business Show. Chi 
ago ¢ s mighty r it, but it is handicappe 
for a natural position with the rest of the worl 
Other cities throughout the globe make specially 
good points for various expositions, but New 
York is best fitted mmereial activity, 
ng th ter of wealt] nvested in business 
nt 
‘Great trees f file aco s grow. 
vas y ag se two hustling 1 g 
} \ ins created an interest in a bus 
ness s ‘ e first event was fairly success 
f ‘ had anticipated 
this vear’s event w so far ahead of 
heretof tl " be no comparis 
The firs I g t did for only 
LVS : ghts w the exhibitors 
spend 1 time ey on exhibit 1} 
vhile ¢ yf . ’ ning for eight 
‘ re t ft ¢ vs and exhibit 
) we predicted 
“ . wae We‘ 
‘ s . wi equal f 
I st ss ¥ ught to know 
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ember 4th there will 
Square Garden, 


of Office Ap- 


From October 28th to N 
be gathered together in Madisor 
New York City, the greatest display 


pliances that has ever bee! llected inder one 
roof. 
Who will be thers 
We refer you to the complete list of exhibitors 
that show in this number and we leave it to you 
is to whether or not they are representative con 
erns. Most of the big ones are there and then 
there are a lot of smaller « erns too,—the kind 
we are apt to refer to as ymers,’’—the kind 
that will be big ones before long All of these 
yncerns are engaged in a campaign of education. 
Chey are going down into their pockets to help do 
things, with a farsightedness t know hat bread 
ist upon the waters Is I nd t come back after 
any a day, and whe S mid ies will 
sit by with lasped hanas ind say ret but 
Blank ny has , lerful ck A 
ear or ft go it | nt ything, 
it now look at it 
Now lon’t pretend t e Webst r even 
listantly related to the family, except in so far as 
{dam and Eve happened to be Pa and Ma to us 
ill, but there is no such word as ‘‘luck’’ in our 
lictionar, ind if ever a copy that does ntain 
it comes into our offices we ‘will eut it it be- 
use we ve 1t spous o in’s chances 
for success 
There are hundreds of m exp grow 
it at tl bank out of the profits of office 
ippliance manufacturing business, but tl won’t 
rr 17 omee appluan¢e s w, tne won’t 
ipport an office appliance associati f office 
ipphance manufacturers and they wont nize 
in office appliance magazin n other words— 
they won’t carry their share of the burden, but 
ne by some streak of fortune to become iders 
their line 
Ask them to exhibit, ask them t I e ass 
iation, ask them to advertiss OFF! APPLI 
NCES and they will tell haf 1 look 
ind ton ot ‘independence: nat those interests 
can’t do them any good. t is no trick at all 
to eke out an existence, millions of met re doing 
that, yet if a good opportunity to ething 
were offered to a thousand men there would be 
perhaps a score who would e nerve to say 
‘I will give you a chance 
During the last year three distinct forces have 
set to work in the office appliance fi forces 
hat really make for greater good for are 
engaged in this line of worl 
The first foree was the Ofhce Appha and 
Business Systems Show a year ago in N York, 
reproduced in Chicago las | gy ind be re 
peated in New York this fal he success of this 
exhibition is beyond all dispute 
The second is the Nationa (ss tion of 
Office Appliance Manufacturers of Ame and 
this too is beginning t mak ts efforts felt in 
many lines althougl nly a ng organization. 
The third is Orrice APP! ES, this paper 
which you have in your hands loval and hust 
ling child of the two parents above mentioned, 
and as true a booster as ever stalked forth each 
month to scatter its message broadcast 
The three organizations deserve the s ere at 
ention and patronage of a mei make 
1 sell off appliances. N tv-nine per cent of 
the business world hasn’t a I eda tT alue 
f modern business machu r} l pe 
ent has made mone for bee eans 
T keeping j ir ta ~ 
It is up t go after ; 10 al 
1 you will ha y r share p! gin ex 
| it field to a be f th 
‘ - ? r prod ts | S you 
ind 1t 1s simply a ques I you 
going to spend in cul y 
Rigl lown il ng 
hich makes , a sd ee} 
ga { tron il ! 
at 
i here i 1 
cx rg g i I 
e half re | 
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FOREIGN OPPORTUNITIES FOR TRADE 


On several occasions we have received letters 
from foreign subscribers stating that they as office 
appliance dealers, had made inquiries for particu- 
lars regarding things advertised in Orrice APPLI- 
ANCES, and had been unable to secure any replies 
from the manufacturers and advertisers. 

* * . 


These foreign inquiries deserve most careful at- 
tention and should be given every possible con- 
sideration. We have on several occasions seen 
orders which were received through this paper of 
manufacturers who are using its advertising col- 
umns which ran into large sums of money. Foreign 
dealers are good buyers and, as a rule good payers, 
and they are keenly on the look-out for everything 
modern in the offiee appliance line. One of the 
present advertisers in OrrICE APPLIANCES, received 
a single order from Switzerland which wiped out 
the entire cost of his advertising for the year. 
This is merely cited as an instance of what these 
orders can be developed into. 

Another important thing to remember about for- 
eign business, is that sufficient postage should be 
placed upon all mail matter. A subscriber to this 
journal writes us that he has been obliged to pay 
as high as 18 cents excess postage on a single 
piece of mail matter. This is not only very irri- 
tating to the inquirer, but lessens the chances for 
business. There are tremendous opportunities for 
the development of export business and those who 
watch this end of the trade carefully will have 
every reason to feel gratified at the returns. 


TRADE DIRECTORIES 


Waldron’s Stationer and Printer, in a recent 
issue, calls attention to a very important error to 
be found in the trade directories of the country. 

a 7 7. 
We doubt whether there is an exception among 
the hundreds of directories offered the public from 
the various cities, 

The compilers of these directories, as a rule, 
usually start out their men with instructions that 
the most money secured for the placing of names 
in a certain list will be productive of the largest 
commission, and a solicitor offers to put your name 
in a certain list for a certain price and under so 
many other headings, providing you pay for them. 
The result is a very incomplete directory, some 
of the lists made up of names entirely out of 
place, and we have known numerous cases where 
the names of large and reputable houses were left 
out entirely just because they failed to be pulled 
into the ‘‘graft’’ of the directory company. 

These companies should learn a lesson, and then 
engage in their directory publishing on a basis 
of common sense, having certain reporters call on 
certain lines of trade, and each reporter becoming 
well versed with the trade and those who belong 
therein, or else complete a revision at the publish- 
ing point, after the various lists had been sub- 
mitted to those who knew something concerning 
the trade. For instance: take up most of the 
directors and turn*to TYPEWRITERS and in most 
cities we will have both machines and public 
stenographers listed thereunder, <A recent refer- 
ence resulted in finding TYPEWRITER AND 
CALIGRAPH supplies. No such heading should 
he allowed. ‘The firm should have been listed 
under TYPEWRITERS or WRITING MA- 
CHINES, without any further mention of sup- 
plies, unless they were to be listed under TYPE- 
WRITER SUPPLIES. 

In some of the other trades a far greater ‘‘ mix- 
up’’ is noticeable, and some fixed rule should be 
observed among the directory publishers of the 
country. They undoubtedly have an association, 
and it should be the greatest work and most im- 
portant duty of this body to remedy this very im- 
fault. 


FREIGHT TARIFFS 


rhe manufacturers of mechanical goods, such 
is adding machines, typewriters and office spe- 
cialties, can do well to investigate the action of 
the associated body of typewriter manufacturers, 
through their representatives at Chicago, in rela- 
freight tariffs, as mentioned elsewhere. 
Organization and a proper investigation of condi- 
tions and representation before the tariff boards 
vill result in far better freight rates for many 
of the localities. 
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ve 4 [GN OFFICE APPLIANCE & BUSINESS SYSTEM SHOW CX | : 

ELEVATED AISLE—NORTH SIDE. Booth No. 63. Booth No. 95. 

Booth No. 1 Niagara Clip Co., with paper clips, and the Elliott Addressing Machine Co., of Boston, dis- 
oo William Mann Co., of Philadelphia, with a gen- playing addressing machines, hand and auto- 


J. L. Beider Company, of Chicago, will display 
advertising novelties. 

Booth No. 2. 

‘*Business World,’’ of New York, a publica- 
tion devoted to business interests. 

Booth No. 6. 

‘‘Grand Rapids Furniture Record,’’ a publica- 

tion devoted to the furniture interests. 
Booth No. 9. 

Safety Systems Company, with Safety appli- 
ances. 
Booth No. 10. 

Mutual Specialty Co., New York-Chicago, with 
a line of office specialties; envelope sealers and 


ruling pens. 
Booths Nos. 13 and 14. 
Standard Adding Machine Co., of St. Louis, 
showing a line of Adding machines. 
Booth No. 15. 
Dumas Company, of Boston, showing line of 
loose-leaf devices. 
Booths Nos. 16, 17 and 18. 
Arithmograph Company, of Chicago, showing a 
combination of adding machine and typewriter. 
Booth No. 19. 
Goldsmith Company, showing line of loose-leaf 
devices. 
Booths Nos. 22 and 23. 
Sieber & Trussell Mfg. Co. will show line of 
loose-leaf specialties. 
Booths Nos. 24 and 25. 
Stromberg-Carlson Co. will exhibit a line of 
interior telephone systems. 
Booth No, 26. 
Myriagraph Company, of New York, will dis- 
play a new duplicating device. 


ELEVATED AISLE-—-SOUTH SIDE. 


Booth No. 31. 

Lamson Consolidated Store Service Co., of 
Boston, demonstrating carrier systems for offices 
and factories. 

Booths Nos. 34 to 40. 

Baker-Vawter Company, of Chicago, demon- 
strating business systems. 

Booth No. 41. 

Scofield Company, of New York, showing line 
of office specialties. 

Booth No. 42. 

Perry Time Stamp Co., of Chicago, displaying 
improved time stamps. 

Booths Nos, 45 and 46. 

Hectograph Company, showing line of dupli- 
cating machines. 

Booth No. 47. 

©. W. Cole & Co., showing ‘‘3-in-1’’ oil, for 
fine machinery. 

Booth No. 48. 

Joyce & Taussig Co., of Chicago, showing sys- 
tem of binding loose correspondence. 

Booth No. 50. 

Follett Mfg. Co., of New York, displaying 

their numbering machines. 
Booth No. 53. 

Electric Utilities Company, of New York, ex- 
hibiting system of inter-communicating tele- 
phones. 
Booths Nos, 54 and 55. 

Dennison & Sons, of New York, will display 
the ‘‘C. S. & KR. B.’’ line of loose-leaf devices, 


and other devices. 


MAIN FLOOR. 


Booths Nos. 59 and 60. 
Elliott-Fisher Company, of New York, showing 
line of Billing and Book typewriters, and adding 
machine attachments. 
Booth No. 61. 
William 8. Kay, displaying office specialties. 
Booth No, 62. 
International Time Record Co., Binghamton, 
N. Y., will display employes’ time records. 


SESS ae 


eral line of loose-leaf devices. 
Booths Nos. 64 and 65. 
Dey Time Register Co., of Syracuse, exhibiting 
time recorders. 
Booth No. 66. 
Clipper Manufacturing Co., of New York, dis- 
playing paper clips and office specialties. 
Booth No. 67. 
Koller & Smith, with line of office furniture, 
filing and card systems. 
Booth No. 68. 
Eaton-Hough Co., New York, will 
‘*Wales’’ adding machines. 
Booth No. 69. 
Monarch Typewriter Co., Syracuse, with line 


of typewriters. 
Booth No. 70. 


John C. Moore Corporation, of Rochester, ex- 
hibiting loose-leaf devices, ledgers and loose-leaf 
card index systems. 

Booth No. 71. 

Chicago Recording Lock Co., displaying patent 

door lock with registering device. 
Booth No. 72. 

Krag Imperial Cabinet Co., with steel letter 

files, steel card indexes and metal shelving. 
Booth No. 73. 

Bates Numbering Machine Co., with line of 
numbering machines, and the Schrapiograph 
Company, exhibiting line of duplicators, 

Booths Nos. 74, 75 and 76. 

Amberg File & Index Co., of Chicago, display- 

ing line of filing devices. 
Booth No. 77. 

National Phonograph Co., illustrating the use 

of Phonographs for commercial purposes. 
Booth No. 78. 

Crouse-Hinds Co., of Syracuse, exhibiting time 

recorders. 


exhibit 


Booth No. 79. 
System Company, of Chicago, a business mag- 
azine, and business books. 
Booths Nos. 80 and 81. 
Derby Desk Company, with line of office fur- 
niture and filing devices. 
Booths Nos. 82 and 83. 
Charles E. Matthews, displaying office furni- 


ture. 
Booth No. 84. 
Sheldon School of Salesmanship, of Chicago. 
Booth No. 85. 


Adams & Grace Co., of New York, displaying 
loose-leaf specialties. 

Booth No. 86. 

Plew & Motter Company, of Chicago, display- 
ing line of triplicate books, ledgers and loose- 
leaf specialties. 

Booth No. 87. 

Mittag & Volger, Park Ridge, N. J., displaying 
line of carbon papers, typewriter and adding ma- 
chine ribbons. 

Booths Nos. 88 and 89. 

Universal Accountant Machine Co., of St. 

Louis, exhibiting adding machines, both hand 


and electric. 
Booth No. 90. 

Felt & Tarrant Manufacturing Co., of Chicago, 

displaying adding and computing machines. 
Booth No. 91. 

A. B. Dick Company, of Chicago, showing a 
line of duplicating devices and folding machines. 
Booth No. 92. 

Addressograph Company, of Chicago, display- 
ing addressing machines and an imitation type- 
written letter writer and signature signer. 

Booth No. 93. 

Rapid Addressing Machine Co., of New York, 
showing addressing machines for envelopes, cir- 
culars and wrappers. 

Booth No. 94. 

Williams Typewriter Co., Derby, Conn., show- 

ing several models and styles of typewriters. 


matic; and other devices. 
Booth No, 96. 

Chichester Chair Co., of New York, showing 

line of office chairs, stenographers’ chairs, etc. 
Booth No. 97. 

Cushman & Dennison Co., of New York, with 
line of specialties, clips, numbering machines, 
ink wells, etc. 

Booths Nos. 98 and 99. 

Burroughs Adding Machine Company, of De 
troit, with line of hand and electric adding 
machines. 

Booth No. 100. 

Bookkeeper Publishing Co., of Detroit, busi- 

ness publication and adding machines. 
Booth No. 101. 

Robinson Office Specialty Co., of New York, 
with line of loose-leaf devices and magazine 
covers. 

Booth No. 102. 

Daus Duplicator Co., of New York, with a line 
of duplicating devices. 

Booth No. 103. 

Phelps Guardant Time Lock Co., showing a 
time-recording lock. 

Booth No. 104. 

H. C. Miller Company, of Milwaukee, display 
ing loose-leaf devices. 

Booth No. 105. 

W. F. Barnes Company, displaying line of office 
furniture. 

Booth No. 106. 

Coin Counting Machine Co., of Chicago, show 
ing coin counters, and the Kellogg Switchboard 
& Supply Co., with interior telephone systems. 

Booth No. 107. 

Comptograph Company, of Chicago, displaying 
a line of adding machines. 

Booths Nos. 108 to 111. 

Yawman & Erbe Manufacturing Co., of Roches- 
ter, displaying sectional filing devices, card sys- 
tems, copying devices and filing methods. 

Booths Nos. 112 and 113. 

E. C. Stearns & Co., of Syracuse, showing a 
line of typewriters. 

Booth No. 114. 

Autographic Register Co., of New York, show 
ing autographic registers and duplicating de- 
vices. 

Booth No. 115. 

Devoe Telephone Co., showing interior tele- 
phones, and C. C. Smith, of Exeter, Neb., with a 
line of adjustable book tags. 

Booth No. 116. 

American Book Bracket Co., of Philadelphia, 
with a line of telephone holders and combination 
*phone and directory holders. 

Booth No, 117. 
Shaw-Walker Co., of Muskegon, Mich., dis- 
playing line of card systems and filing devices. 
Booth No. 118. 
Vechton Waring Company are displaying here 
Booth No. 119. 

George W. Todd, of Rochester, displaying line 
of check protectors. 

Booth No. 120. 

L. E. Waterman Pen Company, exhibiting a 
line of fountain pens. 

Booth No. 121. 

‘‘OFFICE APPLIANCES,’’ Chicago and New 
York. A publication devoted to the office appli- 
ance trades, including typewriters, adding ma- 
chines and office specialties. 

Booth No. 122. 

Canton Steel Company, Canton, Ohio, with a 
line of steel furniture. 

Tengwall File & Ledger Co., of New York, 
with loose-leaf specialties. 

Booths Nos. 123 and 124. 

Clark & Baker, showing a line of office furni 

ture and filing devices. 


Official Schedule of Speed Contests 


On Calculating Machines and Typewriters, with Rules Governing Same and List of Cash Prizes. 
To be held at the 


Second Annual Office Appliance and Business System Show 
Madison Square Garden, New York, Oct. 28th to Nov. 4th 


ist Event Monday Evening, Oct. 30, at 8:30 
Adding and Listing Machine Contest —Entrance Fee, $2.00 
Adding and Listing 500 Cancelled ‘Bank Checks, for 
Hand Power Machines Only 
ist Prize, $35.00 2d Prize, $20.00 
2d Event Tuesday Evening, Oct. 31, at 8:30 
Entrance Fee, $2.00 
Blind-fold Writing on Typewriters—one hour from 
dictation 
Ist Prize, $40.00 2d Prize, $25.00 
3d Event Straight Column Adding Contest 
Entrance Fee, $2.00 
Six columns of numbers aggregating 200 items to be added 


Ist Prize, $35.00 2d Prize, $20.00 


4th Event Wednesday Evening, Nov. 1, at 8:30 
Entrance Fee, $2.00 
The Addition of 500 Department Store Checks 
Ist Prize, $35.09 24 Prize, $20 00 





5thEvent Thursday Evening, Nov. 2, at 8:30 


Entrance Fee, $2.00 
- . . : , a. C 
World's Championship Typewriting Contest 
$ minute contest, copying from manuscript 
ro minute contest, copying from manuscript 
Three to qualify 
Final —30 minute contest copying from manuscript, contestants to use any 
make of machine they prefer 

The manuscript will be given the contestants by the Judges when the 
eontests start Thursday evening. For every error in the way of striking the 
wrong letter, failure to space between words, and omission of a_ word, five 
words will be deducted from the total number written 
Ist Prize, $100.00 2d Prize, $50.00 


6th Event Friday Evening, Nov. 3, at 8:30 
Entrance Fee, $2.00 


Adding and Listing 500 Cancelled Bank Checks— 
Electric Power Machines 





Ist Prize, $35.00 2d Prize, $20.00 
7th Event Multiplication Contest 
Entrance Fee, $2 00 


Multiplication of 25 examples, not to exceed four places by five, the 25 ex- 
I 5 I I 
amples being divided into 5 sets of 5 examples each. 


Ist Prize, $35.00 2d Prize, $20.00 


8th Event Saturday Evening, Nov. 4, at 8:30 
Entranee Fee, $2.00 
Public Stenographers Typewriting Contest 


For the Championship of New York City. Individual operating—one hour 
from dictation direct to machine 


Ist Prize, $40.00 24 Prize, $25.00 


mhrnet * and unde 


7” 7 c vw ar ? ‘ Zz , 4 
The entrance fee imposed is necessary to ke ( t and undesirable e 


Office Appliance and Business System Show Co 


v ng Distance 


Rules Governing Typewriting Contests 


1. For every four mis-struck letters one word will be deducted from the 
|! number of words. 

2. Readers will read the periods, interrogation points and paragraphing; 
these marks though written shall not be considered in the count. 

3. All contestants will write double space. 

4. Lega! size paper may be used. 
mm + 
unted 


tota 


Two words run together, that is, no space being indicated, will be 


as an error. 
n the various contests, the operators writing correctly the greatest num- 
ber of words in the given time will be declared the winners. 
The names of the Judges will be announced later in a circular, and at the 
Madison Square Garden on the day the Show opens. 
In the Second and Eighth contests, the matter used will be selected by 
the Judges on the evening of the contests, from the newspapers. 


rators entering contests must. furnish their own machines. 


Rules Governing Calculating Machine Contests 
Adding and Listing Contest. Each contestant is to list and add 500 


hecks, whcse total are known only to the Judges. 

Each individual! item must be identical with the checks, unless a mistake 
s made in listing an item, then a space shall be thrown in to show that an 
error has been made, and the error must be corrected in the next following 

m which is large enough to permit it 

If a mistake is made in an item, which is not corrected on the next item, 
which will permit the correction, such a mistake will throw out the whole list 
trom the itest. 

Each bundle of 500 checks contains exactly the same items, consequently 
he key depressions are of the same number in each bundle. 


Each contestant’s list will be checked back by the Judges to compare with 
al items in each bundle. 


If n ts are correct, the prize will be awarded to the one getting the 
highest percentage of accuracy. 

Each operator when finished, is to sign his or her name on bottom of list 

The Judge will also sign his or her name in ink on slip. 


Adding Five Hundred Department Store Checks 


Thirty identical bundles, each containing 503 checks, shall be handed to 

the Judges together with the total of each bundle, from which the Judges shall 

«tract three checks, the amount of which can be from $10.00 to $99.00 and 

juct the sum of the three checks extracted from the total, thus obtaining for 
hemselves only the total of the remaining checks in each bundle. 


Multiplication Contest 


The operators to give the correct total of the product of each set only, 
that is, obtain and write-on ‘the sheet the accumulated product of each set of 
e five examples . 
tants may enter any or all of the contests as they choose. 

nly the time of those having the correct answers will be taken into con- 

leration by the Judges. In the listing contests, the listing must also be cor- 
rect. These items will be checked back —hence they must be in rotation. 

Contestants have the right to use any make of machine in any of the 


Sontestants must register on or before 7 p. m. of the date of contest. 
The tests will take place on the stage of the Concert Hall and no one 
| be permitted to be on this stage unless they have a Contestant’s Card, 
h will be given to each person who has registered to compete. 
None but the Judges and Contestants while actually operating, and one 
representative of each make of machine while actually being used, will be 
imitted the stage while contests are taking place. Contestants not oper- 
ting must wait their turn off the stage 
If z hine breaks down in any of the contests, this fact will not be taken 
by the Judges. 
hedule can be added to, and is subject to change at the dis- 
Show Management. All points in dispute will be left to the 
e Judges. 
3lanks for the various contests will be forwarded upon application. 


f the tests. Application blanks will be furnished upon application. 


ite 1734-35 Park Row Bldg., New York City 


e 5939 C 
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OFFICE APPLIANCES 


NATIONAL STATIONERS’ CONVENTION IN ST. LOUIS 


The second annual convention of the National 
Association of Stationers and Manufacturers of 
the United States is to be held in St. 
October 9 to 12, 1905, and the preliminary ar 
rangements for this affair indicate the 
largest. meetings of commercial ever 
brought together. 

The members of the Boost Club of New York. 
composed of Eastern stationers, as well as the 
other New York organizations, including 
of Boston, Philadelphia and Pittsburg, have ar 
ranged matters for a departure in a body from 
the various cities, and will probably leave the 
East Saturday, October 7, arriving in St. Louis 
Sunday night. 

This arrangement will afford time for commit 
tee meetings on Monday and permit those inter 
ested to take advantage of the following liberal! 
offer: 

In order that all 
program to be followed 
Louis, the following is quoted: 

The headquarters, committee rooms and press 
room will be on the parlor floor, and the busi 
ness the convention will be held in 
the large assembly room of the parlor floor, in 
stead of in the Garrick Theater, as previously 
announced, room will comfort 
ably seat from 400 to 500, and is of ample capac 
ity to accommodate the meetings of the conven 
tion, unless the attendance should exceed the 
present estimates, a contingency unexpected, but 
not altogether unlikely to happen. 

4 buffet lunch will be 
daily at headquarters on 
Wednesday and Thursday 
for the registration of 


one of 
bodies 


T hose 


familiar with the 
the stay in St 


may be 
during 


,7S88i0Nn8 of 


This assembly 


served from 12 to 2 
Monday, 
Headquarters will 
and 


Tuesday, 


members 


he open 











BIDS FOR GOVERNMENT SUPPLIES 

Proposals for engineering instruments and sup 
plies, draughtsmen’s supplies, office furniture, dat 
ing machine, seals, stop watches, tents, bunting, 
oll cloth, carriage umbrellas, etc Office Isthmian 
Canal Commission, Washington, D. C., September 
27, 1905. Sealed Proposals, in triplicate, wilil be 
received at the office of the General Purchasing 
Officer, Isthmian Canal Commission, Washington, 
D. C., until 10:30 A. M., October 11, 1905, at which 
time they will be opened in public, for furnishing 
the above mentioned supplies. Blanks and full 
information may be obtained from this office or 
offices of the Assistant Purchasing Agents, 24 State 
Street, New York; Custom House, New Orleans, 
La.; 36 New Montgomery Street, San Francisco 
Cal., and 410 Chamber of Commerce Buliding, Ta 
coma, Wash., also from Chief Quartermaster, De 
partment of the Lakes, Chicago, and the Commer 
cial Club, Ala D. W. Ross, General Purchasing 
Officer 


Louis, Mo . 


October 9-10-11-12, 1905 


visitors on and after 8 o’clock a. m. Monday, 
October 9 

The first serious work of the onvention will 
be a meeting of the Board of Control on Mon 
day afternoon at 2 o'clock. 

The first business session tf the eonvention 
will be held Tuesday, October 10, at 10 o'clock 
1. Mm, 

This will be followed by a second session at £ 
o’elock p. m. the same day, a third session on 
Wednesday morning and a fourth one rhurs 


day morning, if found necessary 
On Wedne sday afternoon and evening the 
entertained in a body by the 


a lub 


vention will be 


St. Louis Stationers 


The convention will close Thursday evening 
with the banquet to be given in the spacious 
banquet hall of the Planters’ Hotel Mr. Peting 
(of George D. Barnard & Co.), upon whom, as 


the 
arduous labors connected this 
ant and interesting feature of the 
has secured from the Hon. Joseph W. Folk, Gov 


banquet committee, devolves the 
import 


chairman of 
with most 


onvention, 


ernor of Missouri, a promise to make a short ad 
the banquet, if 


one of the business sessions. 


* . - 


dress of welcome nt possible; 


otherwise at 
The following addresses will be delive rea dl 
ing the 
‘* Postal 


association meet: 
Laws of the United States. as Relate 


to Business Interests,’’ by Charles W. Burrows, 
president of The Burrows Brothers Co., of Cleve 
land, 

**Economical Advantages of Systems Applied 
to Business of Modern Stationers,’’ by Samuel 
Ward, president of the Samuel Ward Co., of Bos 
ton, 


THE 
C.S. & R. B. 
FISHING 
CLUB 


Views taken at 
this year s outing 
of the club at 
Druse Lake 
Ww here about QO) 
people are the 
guests ol 
R. B. Wilson, 
President 


C.S. & R. B.Co. 








\ feature of the convention will be a recept 
tendered to George A. Olney, the dean of stat 
ery salesmen and traveling men This 
given under the auspices of the St. Louis St 
tioners’ Club, and w held in the parlors 
the Planters’ Hote 

This completes M Olney’s fiftietl 

road 

President MeGrew f the Glen Echo Club, 
St. Louis, one of the finest clubs in the country 
as interested himself enough to offer car 
ilowing courtesy f he Glen Echo Clut 
members of the St ners Association \ 
register in St. Louis. This will give members 
the privilege of the golf links and the club house 
and those enjoying golf will find the links of 
this club to be the finest in Missouri I st 
desiring to avail themselves of this privileg 
will communicate with James T, Lacey, secretar 
St. Louis Stationers’ ¢ b, St. Louis 

>. * * 

There will also be a ball game between nin 
f the New York and Chicago branches of tl 
Boost Club. 

The Planters’ Hote be the headquarters 

el LOO rooms have piere re served for the men 
bers. The rates are $1.50 to $3 per day I 
ing bath, European | 

OFFICE APPLIANC! | be represented at th 
onvention, and heady ters will be maintains 
it the Planters’ H Any communications 

meerning publicity ! nvention news to be 
reported for the November iss in conne 7 
with the Stationers eeting, should be ad 


1+ 





to George i Patterson 


Publisher. Pla 


St. Lo 





PROPOSALS FOR STATIONERY AND GEN 
ERAL OFFICE SUPPLIES, SHIPPING 
TAGS, STAPLING MACHINES, EYE 
SHADES, CALL BELLS, THER 
MOMETERS, OFFICE CLOCKS 
AND SCALES, FLAGS, ETC. 

Office Isthmian Canal Commission 
Washington, D. C., October 3, 1905. 
Sealed proposals, in triplicate, will be received 
at the office of the General Purchasing Office, 
Isthmian Canal Commission, Washington, D. C.., 
until 10:30 a. m., October 17, 1905, at which time 
they will be opened in public, for furnishing the 
above-mentioned supplies. Blanks and informa 
tion may be obtained from this office or offices of 
the Assistant Purchasing Agents, 24 State street, 
New York; Custom House, New Orleans; 36 New 
Montgomery street, San Francisco; 410 Chamber 
of Commerce, Tacoma, Wash 
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NEW YORK HEADQUARTERS 


The Hotel Victoria, Broadway and Twenty 
seventh street, New York City, has been selected 
as the official headquarters of the show con 
tingent. It is but one block from the Garden 
and is very reasonable in price. 

All of the exhibitors and visitors to the show 
are urged to gather as much as possible at the 
Victoria in order to facilitate business and pro 
mote the general welfare and interest. 





THE EIGHTH DAY OF THE WEEK 


On the thirty-second day of the thirteenth month, 
And the eighth day of the week ; 
On the sixty-first minute of the twenty-fifth hour, 


We will find all things we seek. 

riney are there in the limbo of lolly-pop land, 
On a cloud island resting in air: 

On the of the mountains 
In the valley Over There. 


side of mist, 


of the 


nowhere 


On the nowhere gide of the mountains of mist, 


And the valley of the Over There, 

On a solid vapor foundation of cloud, 
Are palaces grand and fair. 

And there is where our dreams will come true, 
And the seed of our hope will grow; 

On the thitherward side of the nowhere hills, 
And the hamlet of hocus-po. 

mm the thitherward side of the nowhere hills, 


And the hamlet of hocus-po, 


We will do all the things we care to do, 
And know all we care to know. 
lor there the old men never lament, 


And babies will never squeak, 
the cross-roads corners of Chaosville, 
And the county of Hide-and-go-seek. 


\ t 


At the cross-roads corners of Chaosville, 
And the county of Hide-and-go-seek, 
On the thirty-second day of the thirteenth month 
And the eighth day of the week, 
We will do all the things we care to do 
And accomplish all we try, 
On the thitherward side of some time or other 
In the beautiful by-and-by. 
Reep CARRADINE. 
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SETTLE OWNERSHIP OF MACHINERY 


Forty-three cases of machinery, which had been 
removed from the factory of the Standard Type 
writer Company before the sale of this property 
by Oscar Keen, as special Master in Chancery, 
in the matter of the suit of the Central Trust 
Company, of New York, against the Manhattan 
Typewriter Company, were by order of Vice 
Chancellor Emery recently declared the property 
of George W. Clark, who bid in the typewriter 
plant for $23,500. It was held that, although 
the machinery had been removed from the fac 
tory before its sale, it constituted a part of the 
plant of the Manhattan Typewriter Company. 


J. E. NEAHR 


SALES MANAGER 
UNDERWOOD TYPEWRITER COMPANY 
241 BROADWAY, NEW YORK 


THE AMERICA COMPANY MOVING 


The America Company, controlling the manu 
sale of the America-Odell type 
forme rly of decided to 


where they are estab 


facture and 


writer, Chicago, have 
Rockford, Ill., 
lishing a much larger manufacturing plant. The 
Odell typewriter is one of the older, lower priced 
typewriters that has had a large sale among d: 
partment stores, with 
fered as a premium. 

$7 to $10. 
changeable and allowing foreign characters to be 
substituted at 
a fairly good 


remove to 


mail order houses and of 
The 
It uses a type wheel, which is inter 


machine sells for from 


will, The company are enjoying 


business 


BEST BUSINESS BAROMETER 

In various parts of the country statistics have 
been taken concerning the use of furniture for 
both household and bi purposes, In 
localities the amount of furniture used 
shows its valuation has increased per capita as 

uch as 100 per while the average runs 
from 33 to 50 percent 


The business man tod 


isiness most 


business 
cent, 


ay is fitting up his offi 

far better than he did a few years ago, and wit 
the devices : many new pieces 
modern office, which onl; 
thought to be mere fads 
Today they are necessities and are he 


users thousands of dollars 


used for | 
of furniture are in the 
a few years ago wert 


isiness 


saving 











THE FRONTISPIECE 


It is with no little pleasure that we present to 
the readers of OFFICE APPLIANCES in this issue a 
Harlow E. Bundy, who is a 


portrait of Mr. 
manufacturing of modern office and 


pione er in the 


factory apphances, 


Mr. Bundy was born at Auburn, New York, i! 
1856. After graduating from the local high 
school he entered Hamilton College with the class 
of 1877. Later he studied law in the offices of his 


uncle, Lewis L. Bundy, at Oneonta, New York, 


and was admitted to the bar in 1878, immediately 
forming a partnership with his uncle, thereby e1 
tering one of the largest as well as most lucra 
tive practices in upper New York in that day. H« 
continued his law practice twelve years. 


The particular quality of Mr. Bundy’s genius 
Among one of his 


. a 


is a faculty for organizing. 
first ventures in this line was the forming « 
nsisting of himself and three associates 


company 
to furnish electric light and power in Binghamton, 
New York, in 1889, and of this company he b« 
came the manager. Shortly afterwards while visit 
ing his parents’ home, in Auburn, he saw in his 
brother’s shop a model of the first time recorder, 
or register, and recognized at once that if properly 

t would fill a great need 


developed and improved 
a large number of peopl 


prevailed upon his brother to come to 
mpany was immediately or 


with all who employed 
Mr. Bundy 
Binghamton and a ec 
ganized to manufacture this device. 

Besides being a lawyer he also is endowed with 
a faculty 


improveme 


which enables him to see not only where 
nts are needed but to suggest how they 
supplied, and this particular has done 
make those interests with which Mr. 


s been connected a success. 


can be 
much te 
Bundy ha 

After spending considerable time perfecting his 
rder Mr. Bundy was confronted with th: 


time rece 

fact that there were others in the field bidding for 
time recorder business, and he immediately a 
cepted the most practical solution of the situation 


and it was agreed to endeavor to buy out the other 
companies with the result that the Bundy Manu 
ompany, the Willard & Frick Company, 
Stamp Company, and the Chi 
Clock Company were 
merged into one concern under the name of the 
International Time Recorder Company, of Bing 
hamton, d Mr. Bundy was made the treasurer 
and general manager. 

While engaged in the manufacture of time 
recorders Mr. Bundy conceived the idea to apply 
a rotary gear mechanism to the adding machine 
and at once put an inventor to work. Nine years 


of time and a hundred thousand dollars were ex 
} 


facturing ¢ 
The Standard Time 
graphie 


cago Auto Time 


pended in securing a perfect machine and when 
this was done Mr. Bundy and his associates set 
about to build a model factory at Endicott, 


N. Y., an illustration of which is shown herewith. 
The factory plant of the Bundy Adding Ma 


chine Company is without doubt one of th 
most perfectly equipped factories in the world. 
Mr. Bundy is also treasurer and general man 
ager of this company. 

Among Mr. Bundy’s close associates are many 
men of financial prominence in the east, and 
one of these is Mr. George W. Fairchild, the 


of the Bundy company, who was Mr. 


president 


Bundy’s first business associate over thirty 
years ago. They have been continually inter 
ested together in various business enterpises 


since that time. Mr. Fairchild is well known as 
the president of the Guardian Trust Company, of 
New York, and is a leading figure in the finan 
cial and investment world in the east. 

In Binghamton Mr 
ing figures in the 


that makes for its 


Bundy is one of the lead 
ty, being interested in a 
advancement. He is a men 


ber of the Binghamton Club, Country Club an 
Press Club. In 1895 he was defeated as tl 

Democratic candidate for mayor because of inte 
nal political quarrels his own organizatior 

It is said that a lawyer is a poor business mat 

but if this is genera true Mr. Bundy is a de 

cided exception to the rule, for he claims that 
his legal experier as stood him in good stead, 
not only as a protection to his patents and i 

terests, but that it is assisted him in his 


ganizations. 
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BUNDY ADDING 





MACHINE 


FACTORY, ENDICOTT, N. Y. 


‘*Healthful surroundings in factory life go far toward creating a perfect product,’’ said Mr. 


Harlow E. 
Endicott, N. Y. 


incorporated into its system everything that will make its hygiene the very best. 


Bundy, Treasurer and General Manager of the Bundy Adding Machine Company, at 
‘*We had that idea in view when we started to build our plant, and we have 


We will have 


large lavatories and bath rooms, a gymnasium, a library, a ball park, a restaurant and an assembly 


hall for social gatherings. 
delightful temperature the year round. 
lent feature. 


out the vitiated air and pump in fresh air at the proper temperature. 


and do away with black smoke and dirt. 


‘‘The grounds are parked and laid out with trees, flowers, shrubs and walks. 


We have a private waterworks which supplies pure spring water at a 
A modern heating and ventilating plant is another excel- 
The air in the factory is changed by a system of fans and suction tubes that suck 


We use oil in our power house 
‘ 


The windows are 


large and beautiful vistas abound, while plenty of light, sunshine and pure air are freely admitted 


to the factory. 


Light and pure air dispel darkness and gloom and very frequently ward off sickness. 


It brightens the workmen and makes them cheerful, healthy and willing. It adds to their efficiency, 
producing more and better work at a decreased cost. That is how it pays to systematize the hygienic 
arrangements of a factory as well as its manufacturing and selling departments. 


‘*We have an excellent 


force of skilled workmen. 
when they knew they were to be surrounded by such ideal arrangements. 


We had no difficulty in obtaining them 
We are getting our 


money bagk every day, because our men work with their brains as well as their hands.’’ 

If more manufacturers would show the same broad spirit of interest in the comfort and well- 
being of their empbhoyes, there would not only be fewer labor troubles, but less of that spirit in 
the air that some time in the future there will be a clash between labor and capital. 


The average man doesn’t care to heap up millions. 


He wants good wages, fair hours and the 


kind of surroundings which make his work a pleasure instead of a drudgery. Under these condi- 
tions he is content to live the wholesome average American life of comfort and happiness. 


Let there be more of these ‘‘ideal’’ 


the country at large. 


He devotes his entire time to the interests of 
his two companies and is deaf to all foreign pro- 
posals. As he says himself, ‘‘I believe in con 
centration. I am a manufacturer and devote 
my business hours wholly to my factory, conse 
quently I have no outside matters to distract my 
attention.’’ 

Asked what he considered the 
fications of success, he replied, ‘‘ hard work, hon- 


ne essary quali 
esty, concentration, tact.’’ Mr, Bundy possesses 
all of these qualities to a remarkable degree and 
that is without doubt the key to his successful 
career, 


PHILADELPHIA STATIONERS 
GANIZE 


of the retail stationers of 





OR- 


A large number 


Philadelphia met recently and took preliminary 


toward the formatior if an association 


steps 


for the promotion of their business interests 


and the fostering and maintenanes f a friendly 


feeling in the trade. Charles N. Mann presided 


and Charles H. Marshall was temporary secre 


tary 


factories. 


They pay you, your help, your community and 


STRONG POINTS 


The very attractive folders being sent out 
by the new L. C. Smith Brothers, advertising 
the various features and conditions of their ma- 
chine, are some of the best ever evolved from 
a typewriter house. These folders are the size 
to go into an envelope, printed in two colors 
on good paper with splendid type, and with some 
designs that are very striking and to the point. 
A series of seven recently received by us are 
cleverly illustrated, among them being ‘‘ Lost 
motion,’’ ‘‘ Better than the Oracle,’’ ‘‘ You are 
right side up.’’ Displaying a great deal of ad- 
vertising ingenuity and well handled, they are 
well worth sending for. 





UNION TYPEWRITER COMPANY'S 
DIVIDENDS 
The semi-annual dividends of the Union Type- 
writer Company are payable October 2, first 
preferred paying 31%4 per cent; second preferred, 
4 per cent, and the common, 3 per cent. 
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AN OFFICE APPLIANCE BOOTH AT 


Here is a neat booth, strong and attractive be- 
cause of its simplicity. It is the booth of the Felt 
& Tarrant Manufacturing Company of Chicago, 
and exhibits their famous Comptometer, one of the 
very first adding machines on the market. That 
it is a popular machine may be seen by referring 
to the company’s advertisement on the inside back 
cover, where a small bit of news is given—one 
company alone using 131 Comptometers. 

The Felt & Tarrant Company are among the 


THE BLAKE COMPANY UNDER WAY 


Recent developments in the organization of 
the new Blake Typewriter Company, which was 
incorporated recently, indicate that the company 
will be a strong one and business done on a 
large scale soon after the first of the year. 
Wholesale selling offices will be maintained in 
New York, while the home office will probably 
remain in Newark. 
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THE PORTLAND FAIR 


pioneers in the field of office appliances, and the 
educational and advertising campaign conducted 
by them for the past six or eight years has not 
productive of large returns to them, 
make business men every- 
office devices 


only been 
but has done much to 
where realize the value of modern 
of every kind. The Comptometer has one of the 
best booths at the Portland Exposition and is 
making many new friends both among 
well as dealers and salesmen, and it 
both. 


users as 
deserv es the 


most serious attention of 


JOE LEVY COMPANY EXPANDING 

The firm of Joseph Levy & Brothers Company, 
of New Orleans, La., have recently removed to 
their new building at the corner of Common and 
Magazine streets, in a six-story structure of 
modern type, containing 50,000 square feet of 
space, The firm deal in general office appliances, 
furniture and specialties, doing a wholesale as 


well as retail business, 
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THE WORLD OF WORKERS 
AND GENERAL NEWS 











TYPEWRITER NEWS 
ATLANTA, GA. 


I. L. Brady, for some time representing one of 
the older typewriter companies in Atlanta, has 
accepted a position with the selling organization 


of the L. C. Smith & Bros. Co., in New York 
{ ity, 
ALBANY, N. Y. 
George W. MeClellan, the very active local 


manager for the Underwood typewriter, has 
succeeded again in carrying off honors in conne: 
tion with the prize offered by that company for 
largest increase in territorial business for a cer 
tain period. This is the second time his office 
has been so favored. In appreciation of the 
efforts of his salesmen, Mr. MeClellan invited 
his staff for a trip to the manufacturing plant 


of the Underwood, at Hartford, which all en 
joyed, the expenses of the trip being paid for by 
him. 
* * * 
Harry Bates, the local agent of the Smith 


Premier Typewriter Co., recently lectured on the 
subject of typewriters before the students of the 
Bliss College. Mr. Bates is an intimate friend 
of Secretary Loeb, and was instrumental in 
presenting Mr. Loeb to the President. 


BRIDGEPORT, CONN. 

Capt. C. D, Wallace, manager for the Union 
Typewriter Co., of Bridgeport, has been bus) 
these days taking a new interest under his care. 
The Union Co. removing their Densmore type 
writer manufacturing from Springfield consoli 
date the manufacture of three machines in 
Bridgeport—the Yost, the Densmore and the 
New Century. The latter, we understand, has 
been abandoned, for a time at least. 

CLEVELAND, OHIO. 
Claflin, local manager for the Under 
very proud of the gain his office is 
making in this territory, and well he might be. 
Mr. Claflin is an enthusiastic worker for the 
cause in which he labors—-the kind of enthusi 
asm that brings success. 

During the middle of September his 
had a ‘‘fire seare.’’ One of the repair 
stepped on a match close to gasoline, and, of 
course, fire resulted. It is a wonder that more 
fires among the ty pewriter companies are not re 
corded. The man that will invent a_ proper 
cabinet to clean machines in, will bring a bless 


A. L. 


wood, is 


office 
men 


ing, 
CHARLESTON, W. VA. 

A recent fire in this city cleaned out half a 
among them the Banner 
Typewriter Agency. During the blaze five fire 
men were injured and the total loss amounted t: 


200 000, 


dozen large concerns, 


CHICAGO, ILL. 
Mr. J. H. Newport, Chicago manager for L. ‘ 
Smith & Bros., is collecting together an array 
of selling talent that is sure to bring returns, 


and among them we note several old-timers 
N. C. Hardy and W. J. West, both old Under 


wood men of Minneapolis, are with the Smith 
Bros. in Chicago, while W. H. Ralph, A. F 
Fisher, Dan MeArthur, M. Steinmann and W. K 
Barr, locally known here in typewriter circles, 


have joined the same force, as has also A. L. 
Martin, an old Oliver man from St. Louis. 
- > - 
’. J. MeWilliams, referred to in another col 


imn of this issue, has acquired an interest in the 
business formerly conducted by O. T. Anderson, 
in the Postal Telegraph building, and will con 
duct it under the title of the ‘‘Central Type 
writer Co.’’ They have incorporated, with a 
capital of $25,000, and are to doa general type 
writer business, making a specialty of the tele 


graph end. The business heretofore was con 
ducted under the title of the ‘‘Telegraphers 


Typewriter Co.’’ 
With Mr. Anderson’s experience, coupled with 
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the Fox Typewriter is 

t a manager, Mr. Ballard, 
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sition, as stated elsewhere. 
president of the Fox Co 
tly in search of a manager 
od fortune of a few 
this certainly very 


tative 


with 


Mr. Fox promises to let 


machine or machines bear 
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of the oldest typewriter 

vere surprised to learn that 
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W.J.Arnott & Co 
GENE AGENTS/S 


TYPEWRITER 


Kane 


YOUR 
NAME 
PLATE 


Should be on 
Everything You Sell 


@ Your name is the foundation of your reputation. Every 
article which you sell should have your name placed on some 
part of it. 

q) A typewriter, filing cabinet, desk, or any article containing 
your name-plate is a permanent traveling advertisement for 
you. If your sale gives perfect satisfaction, and the purchaser 
wishes to duplicate his order, there would be no possibility of 
forgetting where it was purchased, as your name would always 
be in evidence, or if the article were sent out of town and 
some other person wished to make a similar purchase he would 


naturally send the order to you. 
@ A name plate in order to be effective must be attractive 


and artistic. 
Meyercord Decalcomania 
Name Plates 


for use on 


Typewriters, Adding Machines, Filing 
Cabinets, DesKs, Typewriter 
Tables, Etc. 


@ Can be made of any desired color or design and gold and 



























silver leaf. 
q) They can be easily applied to any kind of surface, wood, 
Their cost is small, but their 





metal, japanned, glass, ete. 
advertising value is great. 
@ Every selling agent should have a name plate. 


“Buy Word” for every article he handles. 







It will be a 







Original sKetches and sample name plates FREE. Write to-day. 


The Meyercord Company 


Chamber of Commerce 
CHICAGO, ILL. 








Est. 1894 
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The Business Graphophone 
irinremaraherad Saves 50 per Cent of the Cost 


You are a busy man and appreciate the saving of 50°% of the time of high-priced men. 


The Business Graphophone does this. 

It is more economical and accurate than your present method, with none of the 
serious and annoying features of the stenographic service. 

The usual changes and corrections are readily made at any part of the dictation, and 
interruptions are met with equal ease. 

It offers you the privacy of dictation and ever-ready servic e, while the COST OF 
MAINTENANCE is about half the cost of the old-fashioned stenographic way. 

The typewritist is also well favored by this system, and in the 
November issue of this magazine we will call your attention to 
some of the advantages offered the operator. 

A Booklet giving complete information on this subject will be 
mailed you free, on receipt of the filled out coupon below 














COLUMBIA PHONOGRAPH CO., GEN’L 
90 and 92 West Broadway, New York City 


LARGEST TALKING MACHINE MANUFACTURERS IN THE WORLD 
CREATORS OF THE TALKING MACHINE INDUSTRY 
OWNERS OF THE FUNDAMENTAL PATENTS 
GRAND PRIZE, PARIS, 1900 
DOUBLE GRAND PRIZE, ST. LOUIS, 1904 


Kindly mail me, FREE, complete information con erning the Business Graphophone. 
NAME .....-- : a State trade or profession. 
STREET ----- ee<------ — oo 
State position you hold therein, whether Executive, 


DTT ticnemanouns . -< oem Manager, Office man, Clerk, Stenographer, Etc. 
a i ate et ' oo 














TYPEWRITER PARTS 


TOOLS — TYPE - SUNDRIES 
PLATENS WHICH DO NOT HARDEN QUICKLY 


SEND FOR ILLUSTRATED WALL SHEET AND 52 PAGE CATALOG 


THORP & MARTIN CO., 


66 Franklin Street, o BOSTON, MASS. 


























sented to the trace (ome and see us, g 
quainted, and thos siting fron t of 
are welcome to hat their mail address 

i ind make it lq ters ; 

DES MOINES, IOWA 

Phe lilding occupied by the Je 
writer Company on Li st street, this 
partially destroyed | fire during the ear 
of Se ptember. The fire was of ines ndiary Or g 
Loss to the Jewett mpany was about $1 

red by insurane: 
DAYTON, O. 

Recent correspondence with W. H 
nington, inventor! na now in yinpiet 
control of the interests formerly owned by 
Bennington Typewrit Company, reports 
his plans embody eorganization, bringing to- 
gether new capita the perfecting of | 
original ideas for e bringing on the mar 
of a word-writing ewriter 

Much has appear the dai 
ing a German w Ss produced s 
chine, and it may surprise many to learn 
we have here it (meri i typewriter 
just such work, ar t ma it be long befor 
we have the pleas ft showing ir read 
nore of the prin he f res 

DAVENPORT, IOWA. 

| ( Phelan, representing the O 
Pe rin, nas } I = rr tT! ‘ 
Davenpo1 

ELGIN, ILL. 

I American Cy ypew 

nded by iy Sedgw 
entol! I i iph pewrite S stlil 
ering a proposit M S 
wick has returne: fron Washingtor! mm 
where he introdues ichine into the Ag 
eultural Department ar the War Departm: 
Chief Wilkie, of the Secret Serv Bure 
considering the merits tf the machine 
recommend it. M Sedgwick is a mat 
experience along n inica ines and f 
during his residen ere Was engage 
manufacturing business 

GRAND RAPIDS, MICH 

[The Fox Typewriter Company, of this 
has brought suit against the National Suri 
Company, claiming $6,000 damages for failure 
the part of the surety company to make go 
alleged defaulting agent 

The Fox company was represented in 1 
Kan., for some time by J. J. Gorman, he 
nishing bond in f $5 ) r I 
company alleges that Gorman did fra 
misappropriate its | pert t the 
bond and asks damages 

ILION, N. Y. 

\ recent noti nosted in the R . 
works here St that t f t 
would run six days week on f time rhis 
is the first time t mplovees have had opp 
tunity to put ina ft week’s work for nea 
veal The unus sh of orders are ple 

ing to both management and employees 
matters are looking h brighter for 
writer industry f n than they 
ror 1 ong time 

* 

Large orders I ‘ pt ma ines 
g booked for bot the Russian and Japanes 
market. rhe plant is said to be 2,00 
hpenind in the 

* # @ 

Louis P. Diss, \y f f< ’ 
mnected with t] Remington Typewriter ¢ 
pany as assistant superintendent, which posit 

resigned over a vear ago, has sign 
tract with the E. C. Stearns Company tS 
ise, as general n g f its new 
plant. Mr. Diss 
typewriter man 

Mr. Diss, hims: 

is well fitt: this positic R 
patents issued | Ssig 
[ypewriter Con m t 
of the best mecha wl elieves 
ty nt at K« ‘ @ fiy e< 









































nd Stearns ¢ iuy may be considered 
ky i ring such a valuable man 
= = >. 
Jol Miller, f some years with the Re: 


gton | pany here, has gone to Rochester, a 
epting position with the Eastman Kodak 
Company Mr. Mill was a leader of good 


norals religious standing among the 


type 


vriter fraternity of this village and had many 
t nas li sorry to see him 
* * a 
Chere e some ndications that appeal 
ynfir eport t t the Yetman Transmitting 
& Typewrit Comy will soon be able to ove 
ym fina i harrassment and resum¢< 
perat wit] arger force than the 
ver ha ! r | That the rumor ma 
he vel } i near future is 
irnest wis f s friends, who wish 
see th nterpris Ilion. Mr. Yetmar 
s in New York wor mn this line and is sa 


be meeting wit uraygement, 


JACKSONVILLE, FLA. 


I'he Gi lypewrite Exchange, ge 
gents for the Ol vpewriter in this ter 
ory, ha remove their offices to 12 Sout! 
Laura s Steps ig taken to | 

pal l | basis with a capita 
f $0,V i ihe mpa oes a genera type 
writer siness, making specialtv of epail 
' 


LOS ANGELES, CAL. 


Richar Hofmat ( M. Turten, pio 


n the tvpewriter field, and for many 
selling 1 Smith Premier typewriter, are 
prese the L. C. Smith & Brothers Con 


’ the A\lexandet Brothers of Sar 
Francis Mr, Hofmar as charge of the 
(ngeles fice, while M r continues 


ilifornia and Art 


MINNEAPOLIS, MINN. 


irton 


soutne ! ( 


( ( CG, JF, has charge of the 
anica partment f the Underwood her 
has st eturned 1 in eastern trip, hat 
g visite New \ Boston and the hon 
if r 


MOBILE, ALA. 
on f the Mobile 


['ypewriter Ex 


John A. M 
hange, has place market a non-gumming 
ind Nt rdening ) for use on typewriters, 
iding es al machinery He calls it 


MILWAUKEE, WIS. 


( B. \ for! Omaha, and Edwar 


{ st nting the Densmore 
his tv. bes s making a specialty of 
i nvented by M1 Yaw 
Re t typewriter, which has 
two issues. The 
S mple easilv adjusted 
NEW YORK CITY, N. Y. 
Drake . ick at his desk in Ne 
g " 1 very successt 
g cy ntry, placing agencies 
Densmore tyvpewrite 
i H{ \twate eel appointed a sel 
es | t { ‘ i Company, succeed 


us 
S gy from the M 
I lerw las 
M 
} ‘ issist ‘ i 
? the Oli oa 
Mh Br kl I Tt 
1. ork 


Brook 
o ney Company, is now 


New York offic: 


re. J. MeKine f erly with the M 
Bb Vade, one time salesn 
erw e formed a partners! 
S¢ nd typewriters and 


nder the name 
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The Merits of our Goods 


are above all others 


For Truly 


the merits 












of our 


Typewriter Ribbons 


and 


Carbons - 


stand forth ‘‘eloquent’’ in comparison 


LTT 
Mittag & Volger 


Sole Manufacturers for the Trade only 












Principal Office and Factory, Park Ridge, N. fi 





New York City, 280 Broadway 
Chicago, Ill., 108 La Salle Street 
Paris, 21 Rue du Temple 












London, 4 Queen Street 
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nderwood 




















Wherever language is written the 


Underwood 
Typewriter 


becomes as necessary to modern busi- 
ness as the mail service, telegraph, or 
telephone. Visible writing, perfect 
construction, easy operation, and great 
speed, produce MONEY RESULTS, by 
saving 25 per cent. of your operator’s 
time with better and neater work. 


UNDERWOOD TYPEWRITER CO. 
241 Broadway, New York. 


Adapted for use with the “Unit Book-keeping System.” 
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Typewriter 








New York Typew f npar with offi 
240 Broadwa 
* 
It is whisper t the Franklin Typew 
Company will | ipon the market befor 
a machine wit! square keyboard This sh 
make a strong selling point and ws 
its advent with some pleas 
George R. Mead, formerly of the Monar 
[ypewriter Company, has accepted an ptow 
territory for the O r company 
> >. * 


It is with pleasure we announce tha 
very active and inte gent worker for the ] 
liott-Fisher Company, William H. Riggs, ha 
been appointed manager of the Pittsburg bran 
of the same company, his new duties commet 
ing November 1 

We doubt whether there is a man in tl 


writing and bill handling typewriter business 


who has made a greater success than has Mr: 


Riggs, starting as | did with the Oliver « 
pany in St. Louis not so many years ago 
Intelligent application of common sense, wit 
an agreeable disposition and good address, 
bring any one s ess. So here’s to mor 


cess for vou, ‘*‘ Bil 
NEW CANAN, 
D. R. Merritt, of this pla 
igency of the Postal typewrite1 
NORWALK, CONN. 
The Postal Typewriter Company report 
continued good business for their machine an 


PA. 


has take 


are working their plant to its fullest capacity 
NEWARK, N. J. 

The Blake Typewriter Company, recently in 

corporated here, taking over the interests of th: 

old ‘*‘ Manhattan,’’ ive recently elected officers 


and directors, as f ws: G. Waldron Blake 

president and general manager; Emile Ries 

vice-president; George W. Clark, secretary 

treasurer. Directors are Mr. Blake, Mr. Ries¢ 

Mr. Clark, Jacob Rodmer, of Newark, and Ber 

min Taylor, of New York. The company 

negotiating for the nanuftacture of tl 

chine under eontract from tools that 

ready made and ready for use and ship: 

ean be expected soon after January, 190 
PHILADELPHIA, PA. 

The L. C. Smith Typewriter Company hav 

pened very handsome offices at 1323 Walnut 


street, under the management of R. Bennett 
Jones. W. H. Alex ler is connected with the 
sales foree. soth these gentlemen were formerly 


with the Smith Premier Company in this city 
and have a wide acquaintance Business looks 
very promising. 

The Monarch Typewriter Company is locate 
at 718 Chestnut street, under the management 
of F. D. Jacobs, forn y manager of the Dens 
more agency. 


Herschell Willian s now il harge 
Underwood offices, s eeding Emerson C. |] 
the latter gentlema being transferred 
the pond, taking Great Britain as his 


operations. Mr. Williams reports a very g 


fying increase in the é f Underwoods 

It is expected t t George ¢ P? 
the president of 1 Philadelphia Tyvpew1 
Exchange, will return soor It is doubttf 


will re-enter the typewriter fi 


The city is being roug! CAanVasse 
the American Book Bracket Company, w 
home office is 94 rexel building I 
hustlers and are getting results 

ROCKFORD, ILL. 

In another « ve give details 
I building of t vriter in this t 
American-Odell, ng the old Odel 


SAN FRANCISCO, CAL. 
Many of our easter friends will be surpris 
eal that FE. | shnell, wl 


typewrite siness in Ne 


























zee 

















pewr parts uy 5. t | _sphebagevwd 
inspect Company has ventured +998 In our 
ine, but nother brancl It is rep d that 
Mr. Bushne s the head of a manufacturing 
l ire | cing typewrite: ribb yn 
ind ear papers inufacturing them on the 
Pacif st The business, we hear, is to be 
Wright & Co., of 115 Sutter street 
Wright & Co. succeed Wright & Pea 
, § Francis agents for the Monarch 
pewriter and American Multigraph. The new 
firm has incorporat and has at its head Walt r 


Wright, well known throughout New England 
nd the Pacifie coast. The company are takin ng 
1d 


the agencies of modern office devices a1 
nave ample capital to arry on an extensive 
Dusi ; 
‘Se. JOSEPH, MO. 

M. O. Plow il manager of the Sn 
Premier typewriter, re itly returned from the 
East, where he enjoyed a visit to the manuf 

ring me of the machine he represents 

SARATOGA SPRINGS, N. Y. 

Ma Finn, the gent of the Olive 
vriter, Ss managing tf piace some of his ma 

ines 

SYRACUSE, N. Y. 

Phe ployees f the Monarch Typewriter 
( their first annual picni 

Vv ™ ptember. Plenty 

ter ! and a good time the 

ud. 

The push-ba teams representing = the 

ie Smit Premier Typewriter Cot 
he H. H. Franklin Company are } 

g games for the local championshiy 

* 

Phe re rted re i of the home r ez 
Lieutenant Governor Woodruff, president of the 
Smith Premie1 [ypewriter Company, fron 
Brool n to Svracus N. Y., is denied by friends 

Mr. Woodruff, although persistent rumor has 

hat he is desirous of being closer to the in- 
ests to ich he gives so much of his time. 
Mrs. W lruff has expressed herself with a 
preference to Sy1 se for her home life and 
Si taining, for which the Woodruff name 
SPRINGFIELD, MASS. 

[The Densmore Typewriter Company have re 
moved from their former plant at the corner of 
Dwight ar lavlor streets, this city, to Bridge- 

SPRINGFIELD, MO. 

J. L. Cartwright, vice-president of the Gard 
er Of e Supply Comy sny, of this city, exem 

ifies ea of al lern office appliance busi 
I brought t ir editorial columns this 

\ pe to explain more of the prog- 
ress n | this ng man and his success 
9 isiness under the leas 
SAL | LAKE OSS, UTAH. 
H B I esident sales manager for 
re gto! it Salt ‘tae City, has resigned 
ip work with a manu 
Cleveland. Mr. Boulden 
Salt Lake field much to the adits 
f his par s business associates He 
“ ‘ eed ere by A. W.. Powell rf 
WICHITA, KAN. 
\ i oF we reportec 1 the faet 
S. A. | rles | been conducting a very nove 
uughout the middl 
g » town with a f 
t repair tools and 
ntt ml 
g his he has x 
piace i 
| ra ssista Ss 
gy ind 1s 
8 ( B yy 
S an ‘ 
"WILMINGTON, ‘DEL. 
(Cha r ‘ ROR Market etreet @ 
; ‘s eourt lies 
g d ti ig 
=; | rs ty} I i 
P ' 
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MAKE YOUR BILLS and ADD THEM 
\ UP ALL ON ONE MACHINE 


THE ELLIOTT-FISHER 
Billing and Adding Machine 














NOW THERE IS A 


Billing and Adding Machine Combined 
The Elliott-Fisher 


And that is just what the business public wants. Not that the 
public knows that it wants it, and that is where the ‘“GOOD MEN’”’ 
(Salesmen) come in, and if you are of the truly persuasive sort 
and can sell a good thing and leave a good impression behind you, 
you are the man we want. A few words about the Elliott-Fisher 
Billing and Adding Machine: If you want to increase your earn- 
ings, provided, of course, you have the high-grade ability, person- 
ality and integrity, we want you. Write or come and see us. We 
have offices and agencies in all the principal cities, and room for 
men in every one of them. 


THE ELLIOTT-FISHER COMPANY 


Makers of the only real Billing Machines. If anyone 
tells you of any other Billing Machines, look wise and wink 


329-331 Broadway, - New York 
GRAND PRIZE (Highest Possible Award) ST. LOUIS, 1904 









































Remington Operators 
Attention! 


Do you have tabulating work to do? 
If so, what you need is the 


Ge of the chiel 41ffieultios of the typeertte 


* reneved. The aeet Giff icult tabuleting eocee 
shed by © very elaple device 


Bete the colume of figure 








“Simplex Tabulator” 


most difficult 
Done with speed, ease 


A new invention which makes the 


tabulating work a pleasure 





full particulars 


and accuracy. A postal will bring 


Price $1.25 


Will pay for self ina week in time saved. One user 
says; “I save nearly 3 hours a day by its use, and do 
the work with % the strain." We want agents every- 
where. This article is an easy seller. 


The Simplex Tabulator Co. 


Century Bidg., Washington, D. C. 























See the November issue of Office Appliances 
for details of appliance show speed contests. 


AGreat Help for Busy Men 


than 
ind ex, 


Handier and more useful any 


book or 


Meminder, 


Mogae BY THE POCKET CARD SYSTEM 


Champ ad- Nach A fresh card comes to the front every day 
in the elegant leather vest-pocket case 
or 3 weeks ahead 
be retained 







memo, ot her card 


which carries dates for 2 
Extra cards for things to 
Simple and Practical 
To-day's card always at the front. No 
leaves to turn Any card is found ix 
stantly by its tab. Cards for 
make a valuable card index for desk use 
FORGET NO MORE 
This Automatic Tickler helps you to do 
at the right time. Saves time, money, opportunity. 

No Other Device Answers Its Purpose 

Used and recommended by Bankers, Lawyers, Dox Merchants. 
Saleamen, Insurence Men, Railway Managers, Contrac 
, all ower the world 
cessful. Order 
of our best 


the yea 


things 


tors, 
Manufacturers, 
tors, Engineers, Architects, Educators, Min 
lavaluable to all who would be prompt, systemat: 
Bow and begin at once to enjoy ifs use Also get the benefit 


SPECIAL INTRODUCTORY OFFER 


the rest of this year FREE with each outht for 1906 Express prepaid 
On receipt of price. SMALI LARGE 
Genuine Morocco case, quartered oak tray and cards, $3.00 $3.75 
Cow-seal leather case, chestnut tray and cards, A 2.75 


sters, ete 


c, or suc 








Future years, !.00 1.25 

Outfits $1.50 to $6 Sendere 35 = 
0c. exchange on 

local checks. In Bette than any 

Canada duty paid — 

for 20 pr. ct. extra. "ad for 

desk use 







HELPS YOU 
Phen your Work 
Work your Plan 
Succeed 
Stop forgetting 
Accomplish more 
You Need It 
Two years’ experi- 
ence has proved 
that almost all bus- 
iness men need it. 
GET IT NOW 
HOWARD |. WILSON, Mir. 
7 Mill Rochester, N. Y. 


Write for Booklet 


} 
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FOREIGN TYPEWRITER NEWS 
TORONTO, CANADA. 
Newsome, dealer for the Smith 
is commencing to make 
and recently succeeded 


sroth- 
larger 
in 


Will H 
ers in Toronto, 
sales for his machine, 


making a deal with the Maritime Business Col- 
lege of Halifax Mr. Newsome has secured the 
services of James S. Dunn, formerly with the 
Underwood in Pittsburg, Pa., and later of Sagi- 
naw, Mich 

The Canadian manufacturing element are ris 
ing to the demands of the home market and 
many new devices and commodities formerly pur 
chased abroad are now to be secured from manu- 
facturers in the Dominion. The latest to bid 
for popular favor is the Carbon Paper & Ribbon 


Manufacturing Company, of Toronto. Limited. 


They are to make carbon papers, typewriter rib- 
bons and handle typewriters and supplies. Their 
capital is $40,000 Provisional direetors are J. 


M. MeDonald and H. V. Fergu 


Son, 


Ferguson, J. W 


LONDON, ENGLAND. 


London friends of the Oliver Typewriter Com- 
pany, and particularly those who knew Charles 
C. Whitacre, managing director for that com- 
pany in London, will be sorry to learn that he 
passed to the great beyond on September 14 at 
Point-a-Pic, Canada, where he had gone with his 
family on a hunting expedition. Hemorrhage 
of the stomach is said to have caused his death. 
Mr. Whitacre formerly resided in Chicago. 


Guilbert Pitman, publisher of the Shorthand 
World and Imperial Typist, has removed his 
London offices from Ceeil eourt to 86 and 8&7 
Fleet street, | { The cost of the Journal, we 
notice, has also been reduced from 4 pence to 2 
pence monthly, which is equivalent to 4 cents in 
American mone The paper maintains its origi 
nal dress and high-class work, and we even note 
a better litorial department 

One of the most elaborate and best written 
combination instruction books, embodying the 
use of the typewriter from a mechanical stand 
point, as well as instruction for keyboard opera 
tion, is to be found in a new text book recently 
sent out from the offices of the Williams Type 
writer Company for Kurope, with offices at 57 
Holborn Viaduct, London It is entitled ‘‘A 
Manual of Typewriter Instruction,’’ being 
specially written for the several models of the 
Williams typewriter by J. W. Poole, a director 
of the company and assistant London manage 
Mr. Poole is exceptionally well versed on type 
writer subjects, and it may be possible that we 
ean have some of his ideas from an English 
man’s standpoint, which covers an acquaintanes 
throughout Europe. 





AND COMPUTING MACHINE 
NEWS 
CHICAGO, ILL. 


ADDING 


On page 19 of our last issue we referred to a 
decision handed down by Judge Brown in the 
United States Circuit Court, Providence, R. L, 
concerning the patent rights involved in the 
suit of the Comptograph Company against the 
Mechanical Accountant Company on account of 
infringement of the latter on the former com- 
pany 's rights to operate exclusively under let- 
ters patent No. 465,255, issued to D. E. Felt, 
September: 15, 1891. 

The court dismissed the infringement suit 
against the Mechanical Accountant Company, 
but the Comptograph Company has taken an 


appeal to the United States Circuit Court of 
Appeals of the First district, which sits in Bos 
ton, Mass 

DETROIT, MICH. 

\ new style adding machine is just being 
placed on the market by a company composed of 
several local aldermen. The machine is about 
the size of a plate, an inch thick and can be 
laid on a ledger and add four columns of fig 
ures 





LEWIS 


Is my name 
W. Cary Lewis 


and I study 
carbonized 


paper facts precisely as bank- 


ers study 
the 


I’m 


bonds. 


West 


stocks or 


man ot 


only 





New Y 


‘ork 


who deals exclus- 





ively in 


carbonized papers. 
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pped last month o 
rd ever made by 
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ks and trust companies, 3. 


» county and Stat 


W YORK CITY, N. Y. 
yh Company are re 
nnsylvania to | 


at 42 Broadway. 


PHILADELPHI 


ng Machine Compar 


SYRACUSE, 
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Touch a lever and 
instantly write 
another color 











for emphasis 
for display 
or any other reason 


seaatél 
mil 
Typewriter 


with Bi-Chrome 
Ribbon 


Ribbons inked for copying 
and record are used 
largely by Banks, In- 


surance Companies, 





Sic. 


Tre, 


THE SMITH PREMIER 
TYPEWRITER CO 
Svracuse, N. Y 


Branch stores every 

















where 
_ I gress en lo not want something “ just as good,” but something “ just 
er s ipplies, which determine the character and appearance 


rhit of in the manufacture of the “Du-Ra-Bul ”’ Ribbons. 


od things.” 


\MERICAN AGENCIES 


Harrisburg Buffalo Omahe 

Kansas City Chicago St. Joseph 
Detroit Pittsburg Springfield 
Columbus Philadelphia Providence 


New York City Representative: The Ransom-Parker Co., 4-6 White Street. 
THE DODGE COMPANY, MANUFACTURERS, SYRACUSE, N.Y., U. oa 


aoainnnees 
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Commercial Stationers! 














Did anyone ever come into your store and 


ask you 

“HAVE YOU TYPEWRITERS FOR 
SALE?” 

AND WHAT DID YOU DO? 

Say “NO,” and refer him to some local 
typewriter agent around the corner? 

Who made the profit on that inquiry? 

Now that man was willing to buy from you, 
and you lost real money by being unable to 
supply his demands. 


Let Us Show You 


how you can supply 
MAKE MONEY. 

We furnish dealers like yourself with high 
grade rebuilt—the good as new kind—of type- 
writers. Many of the machines we get for 
rebuilding and repair are practically NEW. 
Some only used a few days or weeks at most. 
We get them at bargain prices and can share 
these advantages with you. We buy them 
not to keep, but to sell, Willing, too, to sell 
at fair prices and sell often, with those little 
profits which grow if they come often enough. 

Just ask us—that’s all. No obligation to 
write, save to read our reply. 

Cuicaco Orrick OuTrirtinG COMPANY, 

Typewriter Dealers. 

85 La Salle St., Chicago, Ills. 








that demand—and 


A typewriter man today may be an adding 
machine representative tomorrow. 








BIND UP YOUR 


“OFFICE APPLIANCES” 


AND KEEP THEM FOR REFERENCE 


beter 
beet ww Py 
: Lene, 
> * 





The Improved Emerson Patent Binder 


Wall take care of 12 or more issues of 
THIS MAGAZINE 
and keep them clean, fat and in order. Once bound, you can't lose 
them as you do when they lie loose around your desk. You may 
want to refer to back issues later can't tell what'll come up“ so 
you better order this fine binder. 
We Sell Them at $1.50 each 
Half Leather—-Black 
The Emerson Binder is the only binder that will hold a cube of 
paper. and it's never any thicker at any point, front OF DACK thao 
its contents. 
Office Appliance Dealers 
let us quote you trade discounts on quantity orders. 
Special sizes to order if desired. 


Great seller. 


All sizes. 


PUBLISHERS OFFICE APPLIANCES 
The Republic Building CHICAGO 








An adding machine man today may represent 


a typewriter company next year. 








GOOD 


TYPEWRITER SUPPLIES 


BETTER 


BEST 





Manufactured by 


A. P. Little 








Rochester 
New York 








best Houses everywhere. 


NEW YORK PHILADELPHIA 








COBWEB CARBON AND SATIN FINISH RIBBONS LEAD THE WORLD 


Send for catalogue showing various kinds of goods and prices. Used by the 
Inquiries from responsible dealers solicited 


PITTSBURG 


LONDON, ENG. 


e 


CLEVELAND 

















GENERAL NOTES 


The Tucker File & Cabinet 
awarded a contract for the construction of their 
new buildings in Utica, N. Y. The buildings 
will consist of a manufacturing part 70x240, a1 
office addition and boiler house, and will be « 
pleted before cold weather sets in. 


nave 


Company 


envelope sealer is 
Unique Water Pad 


The pad consists 


A very simple and effective 
being offered for sale by the 
Company, of Asheville, N. C. 
of the regulation stamp pad box fitted out with 
a specially prepared filling. It is easily handled 
effective and sells at a reasonable price. 


W. E. Kendall, manufacturer of Kendall’s Key 
Kaps for touch typewriting, has been oblig« 
to seek more room to meet the requirements ol 


his inereasing business and is now located on 
Worthington street, Springfield, Mass. Mr. 
Kendall has manufactured these caps for the 


ts an excellent business 


past six years and repo! 
operat Ts an 


among dealers, manufacturers, 
business colleges 

The Unique Stamp Affixer, which is advertise 
in Our columns, is le device which h 
from 1 to 100 stamps, keeping them clean and 
to affix a stamp to a |! 


dry. When you want 

ter all that is required to be done is to use the 

useful novelty like a rubber stamp and presto 

the stamp is fixed. Over 250 postmasters alone 

throughout the United States have bought the 

Unique Stamp Affixer in the last three months 
t for agents and dealers 


It isa good propos ion 


are advertising 


The L. E. Waterman Company 
in connection with their splendid line of four 
tain pens a little clip-clap which is a patent at 
tachment to the holder and prevents the loss 
pens. This small device is never in the way, an 


in the pocket the pel 


while it holds a pen firmly 
It is decidedly 


is quickly and easily removed 
a clumsy affair. 


The Oliver Manufacturing Company of Phila 
delphia, whose advertisement appears in this issu 
advertising their new Elite Model Equipois 
Holder, are having a wonderful demand for this 
splendid office utility among dealers, and thos: 
who are handling report from all directions 
that it is one of the best sellers they have, an 
it seems to be just as popular with the users 
Anybody whi appreciates desk and telephone col 
veniences will be interested in this splendid artic] 


David H. Rees, an old Ren 
vered his connection wit 
for himself, under the styl 
Typewriter Exchanges 
business, and handling 


Providence, R. | 
ington salesman has s¢ 
that house, opening up 
and title of the Providencs 


doing a genera! ty pewr iter 


the Fox agency. Being a popular man and aggre 
sive, he should succeed 

Alfred J. Hohner, formerly here with the | 
ington, has joined the New York office of the sam: 
company. 

Birmingham, Ala.—J. A. Bate, of B 
Davis Typewriter Company, has sold out 
interest in that firm, which will dissolve after Oct 
ber Ist. Mr. Bate is undecided just what conn 
tions he will make at this tim: The old firn 


d, and did 


handled the agency of the Underwo 
general typewriter business 

Omaha, Neb.—Th« 
has purchased the book store 
it 1607 Farnam street 


Omaha Typewriter Exchange 


of Henry F. Kieser 


* _ _ 

St. Pau, M1 Perey Livesey, formerly 
salesman for the Smith Premier in this city, has 
gone to Bellingham, Wash., and ventured in the 
real estate business, while John G. Buttomer, 


former traveling man, succeeds Mr. Livesey in tl 


city territory J. A. Ingoldsby, until recently 


dealer in Minneapolis, is 1 


doing r 


Densmore 


rk for the Smith Premier her: 








A Season's ~— in 
30 Minutes 


one 
ee 

1 the w tice) 
fe pre ecth 






Thus writes a big 
Fertil zer 
Company 

=, 


STANDARD 


sata Machine 


1 records right up to the n 


will keep your accounts ar 

te And the o ea gine or nent is small —only $185 OO 
un ofhice boy's salary for a year— for an infallibly a 
rate expert accountant always at your elbow. 

It is strong, simple, durable and guaranteed abso- 
aneey accurate. Only one-half the parts, one half 
the weight, and one-half the price of old-time Adding 
and Listin g Ma hines — but all the efficiency. 

The » » Key board explains it all, only 10 figure 
keys—1-2 3-4.5.6.7.8 90—just 19 keys in all for the 
fingers to learn, instead of the bewildering bank of keys 


Li 
rs so liable on the earlier models. 


The Standard Sells Itself 


Because it pays for itself. Just check the fir® square in the 

upon, sign it or pin it to your business card and mail it to 
us. We will put a machine in your ofhce so 2 can try it 
Have the work done both ways and timed, for a while 
You can then figure jut how long it will take the Standard 
to pay for itself just he »w much it will add to your profits 
It’s actually costing you money not to have the 
We don't want a cent till the machine itself 
A@ today 


The Standard Adding Machine Co. 


7 Spring Ave., St. Louis. Mo. 


on hb, 
orem m the signature of | Anployers < w nployees 


<) ier? Te »bhiga 

a it vn ? wi tar nding that I am creating no ¢ hig t 
ort wi “st a Fox wack Adding Ma ne , : 
in chin In actua 


th 
- era rye a8 applied t s business 
[ ] lease send mur 

1¢ your book, * The Standard Way * 
r= 


that make ¢ 


thereafter 
Standard 


proves it Use the coupon. 











Name ated 
Business 
[Actes 
hetiunenmmes State 
j 
The Prest Manufacturing ¢ ompany, of Battl 
( M Ss ] g oT market a unig 
stener sealer This simple 
l y y t time, money al 
i al ff vhere mail is handled 
The ma | t rers I That 10.000 enve 
11 I man wit 
vreat ffort "he ‘ s very simple 
al { Don stic and foreig 
gy s littl l re 
M Vi of the C. S. & 1 
B. Co., of | igo, turned from his Pa 
ist ¥ t rit Mr. Wilson met Mr. Fenr 
n, his western n ger, at Portland, Ore 
get! t 1 t San Francisco and 
Pacifi st points Mr. Wilson says that 
s ess is ndidly 


healt 


is i DULIV gt 
* up fora 


OFFICE APP L I ANO ES 


I WANT TO SELL 


My Time Stamp Business 














The regular business of our company is manufacturing telephone specialties, and 
this end of the business has grown so rapidly and assumed such proportions that we 
have been obliged to use practically all of our labor and floor space formerly occupied 
by the time stamp business in order to meet the constant, demands made upon us for 








telephone specialties. 

The Baird Time Stamp is one of the oldest and most reliable on the market. Many 
business houses use them in considerable quantities. It is the only time stamp made 
which can be successfully used as an employees’ time recorder, as well as a job ticket 
timer. | don’t offer the time stamp for sale because | can't make money out of it, but 
because where | make $100.00 on the time stamp | could make several hundred out 
of the telephone business, and because it requires two sets of help, books, correspond- 





ence, etc., to handle it with our present line. 
| have patents, dies, tools and everything complete, and enough material on hand 
| will sell the entire proposition to some ofhce appliance 





to finish 50 to 60 machines. 
manufacturer at a price which will make it a splendid investment. 





Write for further particulars. 


EDWARD P. BAIRD, President, 
Baird Mfg. Co., 12 Michigan St., Chicago. 


THE “CAPITOL” INKSTAND 














THE ‘*CAPITOL”’ is a large, handsome 
Inkstand for the Bank, the Office or the 
Library. 

There is no loss by evaporation, as the body of 
ink is kept from air and dust, and so rendered 
clear and fluid until the last drop is used. 

Depressing of funnel is avoided. No time lost. 
No injury to pens. 

Just the right amount of ink is fed. 
possible to get ink on holder. 

There are but two parts. By removing the 
funnel the glass well can be filled or cleaned 
instantly. 


This is Exhibited at Space No. 97 at New 


York Office Appliance Show. 





It is im- 


PRICE, 50 CENTS EACH 





yne pound 





The illustration is half-size. W« tis nearly ——EE 





CUSHMAN @ DENISON MFG. CO., 240-242 West 23d St., New York 
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| Pat API ed For) 
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The Presto Envelope eas 


Pat. 12th, °05 


ERFECTION IN 
CONSTRUCTION 







Sept. 





PASONABLE 
IN PPICE 


R’ 
| a TO 


OPERATE 


ANITARY 
IN USE 


AKES ANY SIZE 
ENVELOPE 





PRICE, $5.00, DELIVERED 
WRITE AT ONCE 


AGENTS Wanted in Every State 


PRESTO MANUFACTURING CO. 
GET BUSY. Battle Creek, Mich, 





APPEARANCE 


QC irrcat IN 

















28 OFFICE APPLIANCES 


IS THE STENOGRAPHER AN OFFICE 
APPLIANCE? 
BY FRANK RUTHERFORD. 


Since the scope of this magazine has beet 
enlarged to cover sundry and manifold 
fice appliances, it has occurred to me t 
enlarge it still more by including the st 
nographer. 

The stenographer is as much an offic 
appliance as the desk, the machine, or the 
copying apparatus. In fact the typist is a 
copying apparatus [he typewriting ma 
chine would be useless without the assist 
ance of the operator—the operator almost 
“de trop” without the typewriter—one 1s as 
indispensable to the office as the other. This 
being so—and the logic is indisputabl 
the stenographer is an office appliance! 

Another reason. The stenographic mag 
azines are usually ignored by the averag 
stenographer as soon as he or she enters 
business. He generally finds in them mat 
ter of an elementary character. He has 
learned the ropes and since he has to writ 
and read pot hooks and curves all the live 


C 5 
long day, he no longer can summon enoug 


Now READY interest to argue whether a certain short 


hand character should be written—on, above 

or through the line—he is past all that, but 

Every model of the Reming- is still very much alive to his own advance 

et : mee ment. He likes to know about improv 

ton Typewriter has been a end Callas sti ® ~ peageas 

- ments in typewriter machines—desires t 

success. There never was a mee be well informed as to the newest labor 

: saving devices to be introduced into the of 

fice. Is interested in paper and ribbon sup 

The NEW 1905 MODELS plies and the hundred and one little things 

that tend to alleviate the monotony of his 

represent the sum and the substance it let ilies Sieuwe laden mnetactnn eet 

of ALL Remington Success plus 30° appeals to him or can appeal to him in bet 

years of experience in typewriter ter shape than Orrice APPLIAN« ES. Uh 

building : interest that th average stenographer took 

5: in the office appliance and business systen 

shows at Madison Square, New York, and 
Chicago, sufficiently prove that he has 


REMINGTON TYPEWRITER CO. MM | tender spot. That I 


Remington failure. 





















“tender spot” shall b 
reached every month by the Orrice Ap! 


NEW YORK and EVERYWHERE. “Si 
ANCE magazine, and I have no doubt tha 
it can be when our editor gets in his dead| 
work. 

Chere is scarcely an item or an advertis« 

ment in last month’s number that would n 

be greedily devoured by that office appliance: 
the stenographer. Just a moment—paper 

maiitenees fasteners—whether he is a legal or commer 


cial man, or she is merely holding down th 
office chair and cleaning the typewriter 
every now and again—they cannot hel 
wanting the newest paper fasteners. 






























Then there are those splendid roll toy 
desks with the nic« 
; and the space in th 
| ing machine drops down out of sight. ¢ 


course those particulars are interesting 


The addition of a second color, preferably red, to oar 


Letter Head is worth all the money it costs. We offer 5,000 ! 
on first-class Bond Paper, padded or boxed for $12.50 } 


This is a bargain well worth your while to investigate, quality considered. @ We are prepared 
to execute all kinds of engraved, steel plate, and embossed stationery, and will be glad to give ({ 
estimates on work of quality. gq A set of six beautiful Dutch Blotters for ten cents in stamps. 


pigeon holes for papers 





+ 


center where the wri 


\ I 
Ruling pens, typewriter supplies (wl 
to get the best and cheapest), loose leat 
vices, adding machines, typewriters, dup! 
] 


Scot T -MILLER Cc y) more are as much a part of the typist’s bus 

ness to keep posted on as are the cro 

and hooks of his or her shorthand system 
Let us then open up a department 


75 N. NEW JERSEY STREET INDIANAPOLIS 
—— ol 





) 

) 

) 

) 

) 

} - 

) cators, office chairs and scales, all th se 

) 

) 

) 

) 

) 

\ 












































quiry and advice for the best, most intelli- 
gent and useful of all office appliances—the 
Stenographer. There are tens of thousands 
of them—male.and female—and there is 
no reason why Ofrice AppLIANCEs should 
not become tg this large army the most val 
uable medium of interchange of ideas, ad 
vice andvtrseful information. 
Live and Learn. 

Stenographers! don’t get in a rut! Don't 
think you know it all and that the particular 
machine you happen just now to be using is 
the best and only one good kind in the 
world. There are others! Perhaps in a few 
months you may leave your present posi 
tion and the next machine you may have to 
use is the one you just now condemn. That 
would be eating crow. Avoid it by being 
progressive! Investigate—learn about other 
machines—use them—find out their weak 
and strong points—above all, be in a posi 
tion to judge of their merits -by actual ex 
perience. The deep rut should not be wait 
ing for the up-to-date, live stenographer 


Practice Makes Perfect. 


It is easier to change machines than short 
hand systems. Don't attempt the latter. If 
you are not satisfied with the shorthand sys 
tem you learned—don't blame the instru 
ment. Others have surely succeeded with it 
and why not you? Practice is the only thing 


that makes perfect and those who hav 

reached high speed in any method only did 

so by months and months of hard, patient, 

heart-breaking practice. Success is yours 

for the trying—but you've got to try 

mighty hard 
Carelessness. 

Are you blaming your typewriting ma 
chine for bad work? Clean it and oil 
now and again and possibly it will do bet 
ter. The faults don't always lie with th 
machine. I heard the other day of an op 
erator who damaged 18 of the types of het 
machine through absolute carelessness of 


manipulation. And she blamed the 
chine. Dust plays havoc with typewriters 
keep ' ur machine clean ! 


t’s Worth the While. 

Shorthand is a very useful accomplish 
ment and is practiced to a larger or smaller 
degree by scores of people whom one would 
never think had learned it. It appears that 
wonderful man, John D. Rockefeller, when 
at an advanced age, took up the study of 
shorthand and learned it so that he could 
use it for note taking Even the richest 
man in the world does not despise the ad 
vantages of a practical knowledge of st 


nograph 





FOR PERMANENT RECORDS 
The Patent Office at 


lowing announcement 


Washington makes the 


The apy ation room will hereafter test 
plications, communications and other instrum¢ 

writing or print, wl should properly const 
tute a permanent r rd Those which are una 
to stand the tests First, the application of 
well-known Labarrag s solution of oxali 

determine whether t ink will fade wit 
action of light or t ls, or, second, t 
plication of a 10 per cent solution of nitric a 
will not be made part of the office recor 


will be returned to the writers. 
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Machines THE ARITHMOGRAPH COMPANY 
Now Being | __C stserner poo 


FAY-SHOLES TYPEWRITER AND 


Delivered i) THE ARITHMOGRAPH 


¥ Crcace wary 17, 1906 
Sonn 3. Jones, 


eoscese Hinneapelio, Sime 


Orders cas —aiin ae 
Entered ee Bes ys 
and oe teria teem ee 
Filled in serie eee 


Rotation 











Sholes) Typewr ter at the « ld stand in Chi ago. 


eral charge of the Selling, Advertising and System Work departments of the business. 


BOARD OF DIRECTORS 
C. N. Fay, President of the Company, Chicago. 

J. J. Glessner, Vice-President International Harvester"Co., Chicago. 
John T. Howieson, Inventor of the Arithmograph, New York. 

Chas. H. Hulburd, President of the Elgin National Watch Co., Chicago. 
Victor F. Lawson, Proprietor Chicago Daily News, Chicago. 

i rank! n M a \ eagh, i rank 1 Mac Veagh & Co., Chicago. r 
Geo. H. B. Martin, New Jersey 
Samuel Mather, Pickands, Mather & Co., Cleveland, O. 
H. H. Porter, 
Arthur D. Wheeler, President Chicago Telephone Co., Chicago. 


writing invoices, listing checks, etc., it will tabulate and foot them 





as written. 
IT DOES THE WORK OF A TYPEWRITER 
AND ADDING MACHINE WITH THE 
SINGLE OPERATION OF TYPEWRITING 


135 Rees Street ee es CHICAGO 














Srl “Do the Work but Once” 








‘TheAdding Typewriter” 


And Besides Will 
Cross Foot as 


In order to merge and consolidate the business of both companies and to provide working capital, the 
capital stock of THE ARITHMOGRAPH COMPANY has been increased from $100,000 to $1,000,000. 
It has pure hased the property, patents, trade-marks, trade-names and good will of the Fay-Sholes Company 
formerly the Remington-Sholes Company) and assumes all its contract obligations and liabilities. It will 
carry on the business, namely: the manufacture of the “Arithmograph” and the “Fay-Sholes (Remington- 

Mr. C. N. Fay will continue to serve as President and Mr. Chas. B. Price as Secretary and Treasurer 
of The Arithmograph Company. Mr. Geo. F. Watt, well known for many years as Vice-President of Baker- 
Vawter Company, has accepted the positions of Vice-President and General Manager of The Arithmograph 
Company, and assumed the luties and joined the Board of Directors the 15th of September. He has gen- 


Corporation Guarantée & Trust’Co., Camden, N. J. 
Jr., President Chicago Union Transfer Railway Co., Chicago. 


Geo. F. Watt, Vice-President and General Manager of the Arithmograph Company. 


The ARITHMOGRAPH 


Is an adding device, mounted upon the F ay-Sholes typewriter, not increas- 
ing its size or intertering In any way with its ordinary uses. But, when 


Tae ARITHMOGRAPH COMPANY /..... 


Bereat .cacsde -s0 


«a ccces 


Writes 
Tabulates , 
Adds 


Will do Any 
Work Any 


Typewriter 
Will Do 


Will Do Any 
Work Any 
Adding or 

Listing 
Machine 
Will Do 


Well as Down 


















O.P. 


THE 

ARITH- 
MOGRAPH 
COMPANY 


135 Rees Street 
Chicago 


Please send your 
booklet about the 
Arithmograph. 


coves State ..-.------ 
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~ Waterman's of 
; AA busy pen Ideal for busy men a 


Fountain Pen 











Always pushes business, never 
% keeps it waiting. Never tires, 
my never fails; simply made, 
my easily filled. yy 


For Sale by Dealers 
rom, Everywhere. 






















Don't be satisfied until you 
get a pen port to sult your 
pec uliar pen habu We can 
tit you however hard you are 
to please. If the loca! dealer 
can't do it, write us 


Waterman Co. 
173 maar rN New York 
8 Montgomery 
= 









The Clip-Cap shown on these 
pens prevents loas of pen by 
clinging to pocket, but is easily 
detached for work Ask your 
dealer fur one to ft your Wat 
erman s Ideal Fountain Pen. 
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2 en Lane, Lond 6 Rue Ha 


Space 120, Oct. 28th-Nov. 4th, Madison Square Garden, New York 


See our exhibit Business Systems Show 








may mean the failure to put 
through a big deal. At such 
you cannot aflord to 
time 
through a bulky 
directory for an 
oft used At such a 


time the trifling cost of 


The Automatic Telephone Card Index 


Tv 
elects, 


a time 
waste a moments 


searching 





telephone 







HALF OPEN 
name. 


, , , 
d with the valuable saving of time it 
es of 170 concerns Names alphabet cally 


arranged in a handsome alumir May be attached to any tele p yhone in a 


Cards quickly ar | c asily removed A most on oapetwed - 
in advertisement and presented t st ‘ 


AS hen | ompare 


fades into insignihcanc e 
Contains sufhc rent space to insert na 

m case 
moment's time 


appropriate artic 


or both sides as de sired 


le to be used as i 


We print your name and business on one 
Special Low Price in Quantity 

Cards plainly indexed To lo« ate a name, pull down proper cara When throug! simply release, and it 

ned from curious eves W eighs four ounces Sample index, all 


automatically returns to its place Names scree 
charges postpaid to any address; price 5O cents Money refunded if not satisfactory 


AUTOMATIC CARD INDEX COMPANY 
7-331 Bleecker Street, Utica, New York 


Please mention this ida.” 


























Duplicator 
apest 


that Dace Tip Top 


levice for making 


100 copies from Pen-written and 
50 copies from Typewritten original 





WHHD sASV wAH 
cd SSash oll 
SS essaws ® 3 







Nt, mwslo we are willing to send mplete “ Dup without deposit 
Marto ly on ten days’ trial. 

No mechanism to get out of order ») washing, no press, no 
printers’ ink rhe product 3 years’ experience in Dupli 
cators. Price for complete apparatus cap size me S¥& in 
by 13 in ). $7.50, subject to the trade discount of per cent 


yu mention ‘Office Appliances 


© $5.00 net if, 


Felix G.J.Daus Duplicator Co., Daus Bidg., 111 John Street, New York 























EE 














oiiing Machine Depart 


M: Seddon Represents the 
l N.Y 


Smith Pren ¢ pewrite tk oO Syrsz 


»t the acuse 


FREIGHT RATES REDUCED 


\ most important 1 ion of freight tariffs has 
been accomplished for the benefit of typewrit 
manufacturers and dealers in the Middle Wes 
distriet, through mbired action of the rey 
resentatives of the arious typewriter houses 
located in Chieag 

At a recent sitting of the joint | rd of 1 
vay tariffs at Cl f x, Mich., dur vv ! 

f July 13 to 2 ommittee of typewriter me 

mposed of Mr. F. E. Van Buskirk of tl R 
ington Typewriter ¢ and Mr. F. K. Penningt 

f ti Oliver ( " succeeded in se ring 
rate mn new tyre. riters 7 per cent leas t} 
merly, and 50 mm ent reduction from the 

n machines ret { from the district tl cr 
nal manufacturers 

The new sche f Ws 

LY PEWRITERS th covers, bored. 

hal fumes ass 

LY PEWRITERS i, returned direct 
ie urers on h s fx f fx 

first-class. 

TYPEWRITER TABLES, 1 1 

ited, rate first 128 

TYPEWRITER PARTS / 

TYPEWRITER COVERS ! 

te deuhle Great 

‘hese rates | l 2 ! 

Western Classification Territory 

\ permanent org ition of man facturers 

rmed, con Sf f the f wil my 
ind representat 

REMINGTON TYPEWRITER COMPANY I 
Van Buakirk, Man 4 Wabash Ave 

SMITH PREMIER TYPEWRITER COMPANY \ 
(;. Lenderson, Manage 265 Wabash Ave 

FAY-SHOLES TYPEWRITER COMPANY ( 
B. rice, Secy. and Treas 196 La Salle S 

rON sre ert! R COMPANY li M Lb 
Manager, 21 Monroe St 

CHICAGO TYPEWRITER COMPANY L. EB. 
tf Wende St 

ay eg TYPEWRITER COMPANY, ( 
(hler Mans or, i Wa ~ Ave 
OLIVER TYPEWR ER COMPANY I K i 
gton, Manag S Wabash Ave 
‘ SMITH & BROS PY PEWRITER COMPAN 
J. Il. Newport, Manag 143 Wabash Ave 

MONARCH TYPEWRITER COMPANY ra 
Ss es, Manager, 200 W ish Ave 

BLICKENSDERFER MFG COMPANY ‘) 
Owen, Manager, 277 Dearborn St 

1 1] pa 7 has nes 
S ir trade gat the s 
} nd reay ss they e acq i fr 

rga ition, he t A 

‘ r of } Rusk } 1s o 

l son 8 S 1s 
n of ra 
| iff ( 








EDWARD FOY 





Who has not heard of ‘‘Eddie Foy’’? This 
article doesn’t bear on ‘‘ Ed. Foy,’’ the comedian, 
but Edward Foy, the typewriter man, a second 
ousin to the celebrated actor. 

In Dallas, Tex., every one knows Mr. Foy, wl 
as for many years represented the Fay-Sholes 

~ 








tvpewriter in that state ind after thirteen 

f typewriter selling he is now forsaking the sp¢ 
cialty of writing machines to add those of office 
itilities, such as store services, cash and packag 
carriers, furniture and other specialties. 

Mr. Foy recently paid OrFrice APPLIA) 

isit whil n a periodical visit to Chicago hunt 
ng fi ialties and getting acquainted 

ew IT I s 

Sin {rithmograph Company have absorbed 
the business of the Fay-Sholes Mr. Foy is 
longer a representat f that concern. 





Mecha: 


os pea y i ED i. 


oe / ay? A 


baad 


THE TREATY WAS TYPEWITTEN 


lid much work at 
iensely facilitated 





mechanica rt of the bor. This is not the first 
tin that this American machine has fig 
prominenth n diplor vy, as both copies of 
treat ice with S n, the one which went 
Spa | ne kept this country, wer 
te} fine type eters on the machines 

} nl I gray nnected therewith we 

rh ng parties and 
1eces tnesses same is true of the 
tre Great Britain and the Boer 

} pewriter do 
international dij ‘ opattoum tu 

! u 

Our advertising columns are as valuable read 


ing as our editorial columns. We are not bothe1 
ing you with what others say of us—but you 


ought 


to see a few letters 
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Ax: 


TOUCH TYPEWRITER 
Why Fox Typewriters Always 
Retain Their Alignment 


You realize how important it is to have a typewriter retain its 
alignment if you want to do good work. Yet you may not know that 
the reason why so many typewriters get out of alignment is on ‘ac- 
count of poor construction in the type bar and type hanger. 

When the bearing of the type bar (that’s the bar to which the 
type is attached ) is narrow and the bar itself light in weight, the 
least wear will effect the bearing and it is simply impossible to keep 
the bars rigid and make them write a straight line. 

On the Fox Typewriter, this bearing is wide, the bar is heavy, 
and when wear occurs as it must by constant use anywhere there is 
room to take up the wear (any operator can do it.) and the orig- 
inal alignment is always retained. 


THAT’S WHY the Fox retains its alignment. 


Retaining the alignment on your machine means that it is 
always ready for work. Other things being equal and they are on 
the Fox, because this feature is 
only one of the many on which 
the Fox excells all other type- 
writers. 


THAT’S WHY the Fox is 
such a wonderful machine. 
We want to demonstrate the 
saving a Fox will effect in 
your office. We will send it at 
our expense. Simply let us know 

you are willing 


Fox Typewriter Co. 


860-900 Front Street, GRAND RAPIDS, MICH. 


ALWAYS A PERFECT COPY 


Of your Letters, Invoices, etc., if you use our 


ASBESTOS COPYING BATH 
For Copying-Press Cloths. Quick, Clean and Convenient. Good for 
all Tissue Copies. Avoid Substitutes. Sold by Leading Stationers. 
Write for free circular. We will also mail you postpaid a free sample 
f Standard White Copying Cloth, if you ask us. 
THE CLEVELAND COPYING BATH CO. 
SAINT CLAIR AVE. N. E. CLEVELAND, OHIO 









































BLAIR FOUNTAIN PENCIL FOR WRITING. RULIN SMOOTHEST 
when writing <a + AND MANIFOLDING WITHA YEARS SUPPLY CART- WRITING INSTRUMENT 
a Check with RIDGE OF INDELIBLE CHEQUE PROTECTING INK FREE IN THE WORLD 


AROUND THE ( Savescostof Check Punch, . . 5.00 

WORLD AND Value of year’s ink supply, . 1.00 

a ue oF NEVER OUT Cost of Pencil, ae 1.00 
OF INK? “S556 


——— 
you FEEL Ll SAFE 









Total Value, 
g olntpever breaks. Needsnosharpening. Will last for years. 
Soon saves ‘ "P RIC ES a1. 00 2 Chase ; and Gold Mounted, $1.50 Insured mall, Sc more New 
k-ma “ ide, iy mall, 12e The ink bottle abolished. Great for Stenography. 


BLAIR’S FOUNTAIN PEN CO., Dept. 1357, 163 BROADWAY. NEW YORK. 


Ni 
8! 
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Bring ¢he Light 
To Your Work 


It's easier, more convenient than carrying work to the light and it 
will prove a great deal cheaper, f ep ee | erate bod can never be 
regained at any price. 
ADJUSTSBLE LAMP is the only lamp that 

to concentrate its light on @fy spot. You 
can pap tery its rays on ra. . whiting yet keep its glare out of your eyes 


a Lanph wal w fe t across the room to aid in your search 


pull will turn it on your desk drawers, 
at an inv arts 
ie equally well ay en 


1p for the office, a beset | lam 
for use on a flat or rol 
ht well constructed of oe, copper or brass 
polished, it will stand any amount 
knocks of hard usage. Length of arm 
t complete, 4 1-2 pounds. 
=<} 25. All delivery charges prepaic 
can depict half its value. ‘ou must see it, use 
me you may do this at no risk 
re YOU ONE COMPLETE LAMP ON 
We do not want you to enter into any agreement 
have given it a thor trial. erit alone 
So of We have briefly stated a 
— hee Onke 
ons to t one 
Y Cheuknen request. as 
Good Office Appliance 
DEALER and AGENTS WANTED 
Everywhere. Good profit. 
THR CAMP COMPANY, a Second Street, LACROSSE, WISCONSIN. 
ra ‘ee 


o— 


np Be So Save 


fs 


— 


A GOOD DESK LIGHT 
is one of the most essential 


things for the office. 











Be Covel | 
<: EEO 


When buying a fountain pen or you will get a back aumber | 
Ask to see the Nosack Self-filling. Simply draw the cap off i} 
and the pen is fnll. Compared to the watch, this pen is the 
stem winder; the old styles, the key winders 
| 
| 


PRICES : $2.00, $2.50, $3.50, $4.00, $5.00 


No inside pumps to leak or break. No rubber sacks to rot, or 
room for ink to take. No fillers to find, 
are broken. It cleans -- it fills -- no profane words are spoken 
If they cannot be had ia your city send direct to the makers 


Blair's Fountain Pen Company 
Suite 1357 163 Broadway New York 





and when found, they 














Office ee oe is the only paper devoted to 
modern combinations of office devices. 
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H. H. HOFFMANN 

There is perhaps no man in America who is 
more widely and favorably known in the loose 
leaf world that H. H. Hoffmann, the subject of 
this sketch. He enjoys the highest esteem of 
not only hundreds of business men, who have for 
years been his customers, but scores of dealers as 
well as his competitors. 

The House of Hoffmann was established in 
1862, and has been in the blank book business as 
long, if not longer, than any in America, 

Mr. Hoffmann has reached a ripe old age, and 
while he still visits his office several times a 
week he does so only to ‘‘kill time’’ and not to 


attend to business. Mr. Hoffmann has a very 
sympathetic nature, is very just, and is a man 
of strong family ties, taking a deep interest in 
seeing that his three sons, Benjamin, Frank and 
Harry, who will soon take over the business 
entirely, get along properly. He is always ready 


assist them and his age and wide 
experience are certainly not to be overlooked by 
them when figuring up the assets and good will 
of the business. He believes strictly in doing 
unto others as he wants to be done by, which 
probably largely accounts for the fact that once 


to counsel and 





Mr. Hoffmann gets a customer and the customer 


becomes acquainted with his business methods, 


duplicate orders follow without so much as a 
request for quotations, because the customer 
knows that he will receive not only the very best 


values but that the charges will be right in every 
particular. 

Mr. Hoffmann has served the loose 
ests of the country faithfully for a 
years, not only as a manufacturer of the 
quality of goods, but as inventor of numer 
ous loose leaf devices and blank books. There 
are many Hoffmann patents in existence not only 
in ledgers and binders but in highly flexible led 


leaf inter 
great many 
highest 


also 


ger leaves, important among them being the 
famous Hoffmann linen hinge leaf, which is 
manufactured by the company and so extensively 


throughout the country by manufacturing 


and consumers. 


JAPAN AWAKE 
Japan has got rid of the 
ordering typewriters, but 
distributed 


used 
stationers 





Now that war ques 


tion, she is 
not to be 


they are 


until the police restore 


order. 

That is certainly a good beginning for this 
little race of aetive fellows. Japan recognizes 
the importance of this instrument, and, as is the 
ease with Americans, the first indication of busi 
ness activity is the purchase of a writing ma 
chine 





Try the American Combination Bracket for two 
weeks at our expense? This great time-and- 
worry-saving device holds both the telephone and 
the telephone directory in a very convenient man 
ner; can be attached to any desk, table or wall. 
We will send any reliable firm any number of 
these devices by express prepaid anywhere east 
of the Mississippi River. Keep it for two weeks 
and if you do not find it all we claim for it re- 
turn it at our expense. No cost to you what- 
ever, unless satished. Isn’t that fair enough? 


We make a number of other ‘‘office helps.’’ 
Our catalog is Free for the asking. 


The American Book Bracket is made for hold 
ing the telephone book only. You may try it 
on the same terms. 


AMERICAN Book BRACKET COMPANY 


GENERAL OFFICES 


945 DREXEL BUILDING, PHILADELPHIA 


Are You Looking for Agents 
typewriters, adding machines or any other kina of 
office applhances IN EUROPE? 
Do You Want to Know 
THE DETAILS ABOUT GERMAN AND EUROPEAN BUSINESS? 
f so, you better subscribe to the 
“SCHREIBMASCHINEN-REVUE,” Berlin-Friedenau 
Edited by Rudolph Meyer. Full of information you can use 
Price One Dollara year. Its value may prove thousands to you 
as Europe is a virgin field for American office appliances 
NoTeE: American Office Appliance Manufacturers who ce ome to 
Berlin are invited to see the Editor All information and arsist 
ance will be given gladly free of charge. 


3,000,000 


BLOWS 


3,000,000 


IMPRESSIONS 


This is the record of one 
of twenty AUTOMATIC 
TIME STAMPS in the great 
Grocery House of S. S 
Pierce Co Boston, and 
this machine is still work 
ng as well as ever. This 
shows wonderful and un 
equaled strength and dur 
ability and proves that the 
AUTOMATIC TIME STAMP 
will LAST A LIFETIME. 


Figure the years that will pass away if the number 
000.000 is 


to sell 











of impressions per day is 250 before 

reached. This wi wt e youan idea of the durabil 
ity and the reliabi of the AUTOMATIC TIME 
STAMP BETTER THAN. ANY TRIAL you could make 


yourself 

WHY DON’T YOU USE iT IN Your BUSINESS? Stamp 
your letters, telegrar eg apg n 
the move, Find out tober cost if you are a man 
facturer. Time your help, etc. Its use will save you 
TIME, MONEY anda yance Adopted by the U.S 


Treasury Dept. Let us tell you about it. 


The AUTOMATIC TIME STAMP COMPANY 


162 Congress St., BOSTON, MASS. 


Originators of the art of time printing. Established 
1880 


rs, et 





























THE BACON BROTHERS 


leasuré presenting to our re: 
of tw f the youngest and yet 
siness mé f the Pacifie Coast 
S Francis the Bacon Brothers 
gures along ‘‘typewriter row’’ on Mont 





MARTIN J. BACON 


icularly around the 


n Francis ‘ypewriter Exchange, where 
Bacon acted for so long as manager for 
William FE. hustled 





WM. } BACON 


man Building, Seatt 


tes of Washington, O1 


Stearns Visible Type WI 
type writer supplies. 
commended as a ¥ 


s abilities that will bring 
trade that makes success 


With the strong finar 
e should be nothing 


new field. 


WHAT MAKES A GOOD SALESMAN 


e of the lar res 
intry was recentl' 


pape! i 

ikeup of a 

ccess ind 

f knowledg 
offi d 

g 8) everything 
! sal nat! 

iv 

s al “off 

ng dding 
y int . 
. at 
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ONE REASON WHY OVER 20,000 


Card Index Addressographs 








ARE IN USE IS THAT THEY 


ADDRESS 3,000 stemenis'rapper.e. PER HOUR 


At. a Cost. of ONLY 3c per 1,000 


AND THAT IS ONLY ONE REASON WHY 


This Address *” 


is printed on a 


removy able card, CREDIT 


RATE 


NEW YORK,N.Y._ 
TERMS | ae 


has room for 
rating, terms, 


SPECIAL 


etc. Cost of SHIP VIA 
change in ad- yy hc 8 th seas 


dress, l cent. It 

was printed by : een 
this metal +* : 71 H{ on W ’ 

Printing Plate : ‘Toe 


with typewriter 
face. 


@« 
- Yew eAHO ¥ 





t size of Combination Reference Card and Metal Printing Plate 








ITIS A = 
COMPLETE || 
CARD INDEX 
AND 
ADDRESSING — || 
MACHINE || desired 
COMBINED | Ps 


METAL PRINTING PLATES 


COST @¢ EACH 


at print- Made of metal and are inde- 
structible. Have tabs or guides 
for subdivisions, 


hn pped when 














Prints facsimile of best typewriting 
See Our EX} 11BI r at the 


OFFICE APPLIANCE AND BUSINESS SYSTEM SHOW 


Madison Square Garden, New York 
October 28th to November 4th 
BOOTH 92 
f this and « 


De monstrations I devices will be 


given every day. 


Addressograph 
Company 


CHICAGO 





232 Van Buren Street, 
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“Boy ! Here, Quick, 
call up Barre 


Boy goes to look for phone book. 
utes finds it 
three minutes he comes in and says 
spelled with one ‘R’ 
Never can make them up 


That's the Telephone or Book 
Directory Way 


After two min- 
Then he looks for the name, In 
“Is Barrett 


in Five minutes lost 


or twor 


But there's a better way, 
way that never fails you 


an mstantane« 


Ke be ps 


us way, a 


450 Frequently Used Names 


ima get-at-able shape, always in 





reach, but never in the way 


The 


Revolving 
Directory 
and 


Register 

Is THAT Way 
It is for Price Lists, 
Name Lists, Tele- 


phone Lists, Paint 
or Cloth Samples. 























LY Can be attached to 
w all or desk. ( Yecu- 
pres space of only 
8x16 inches 

Handy, Quick, Neat, Compact 

Can't be mislaid of lost Made ot steel of alumi- 

num, hence indestructible Blac k or oxidzed cop 


per finish y ou can 


Take Out Old Names and Put in New 
Names in '4 a Minute 


small just add another 


When the 


Quickly and easily done 
Capacity 75 to 450 Names 
Price $1.50 to $7.00 
We will be 


sgn panels especially fitted to you 


capacity grows too 


panel 


according to capacity pleased to de 


requirements 


y ! 
Write for descriptive circulars 


We Want Good Office Appliance Dealers 
and Agents all Over the World 


You can sell this device to everyone wh se t 


Mail Order Manulac ‘turing Co, 


96 ILLINOIS STREET CHICAGO 




















We want editorial representatives all over the 
world—-write us. 








Mi 


WANTED {e: 
VOLKERT LOOSE LEAF LINE 


GET CIRCULARS AND PARTICULARS 


F. N. VOLKERT & CO. 


FIFTH CHICAGO 


Si! 






568-85 


AVENU}1 
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JOSHUA R. BUCKELEW 


Joshua Rogers Buckelew died Friday, Septem- 
ber 22, at the home of his sister in Brooklyn, 
N. Y., after an illness of several months. Mr. 
Buckelew, who had been a resident of Washing- 
ton, D. C., since 1884, was for fifteen years the 
local manager for the Remington Typewriter Co., 
and since 1901 the Washington representative of 
the Oliver Typewriter Co., and had a wide ac 








quaintance and many friends in and out of the 
trade. He was born in Brooklyn on March 3, 
1851, and was graduated from Wesleyan Uni- 
versity, Middletown, Conn., in the class of 1874. 
He married, in 1877, Annie C. Taft, of West 
Upton, Mass., who, with three daughters—Mrs. 
Warren E. Green, of Flushing, N. Y., and Misses 
Annie and Helen Buckelew—survives him. 

Mr. Buckelew was a gentleman of ability and 
very highly respected by all who knew him. A 





large circle of friends regret his death, and 
deeply sympathize with his family. 
CANVASS EVERY DAY 
The must have a poet on the ‘‘Oliver staff.’ 
The following is how he expresses himself 
the subject of canvassing It is fine advice and 
is really the only way to secure good business 
and plenty of it 
Do you want to know ow to sell machines? 
Then listen to me, I pray. 
It’s done by different ways and means 
But vo must canvass every day 
Be modest in manner and neat of dress. 
Be cheerful (I don’t mean gay) 
But firm and confident to whom you address 
And vou n St Canradase re 7) day 
Wher re asked about another ma 
Dor run it down, | savy 
Sav sol ti ng ! ‘ don’t « er | 
And 1 la 
You, having the bes/, need have Oo fen 


No matter what others mav savy 


Hammer Oliver merits into every 
When v “a ass every day 
bs Aa VY reall 
\r las s ! | i 
| trv myself 
\) la \ 











A 
Business 


Opportunity 


with exceptional advantages is 
offered to men of business 
ability with small capital to in- 
vest with services. 

The proposition is not a stock 
investment, but a business that 
you can promote and control 
yourself and which has vast 
possibilities. 

The advertiser has neither the 
time nor disposition to waste 
time with curiosity seekers, but 
will be pleased to take the mat- 
ter up by correspondence and 
personal interview with reliable 
parties meaning business. 


















Address 





Frank Powel Deemer 
945 Drexel Building 
Philadelphia 












Unique Stamp Affixer 


; Simple, pra al device for affixing postage stamps 
anywhere Holds lL to 100. Used like rubber stamp. 

- Keeps them clea iry, always ready for use. Dealer 
and agents . ed. Price, postpaid, 25 


FIDELITY NOVELTY co, 


| 22 North 7th St. Philadelphia, Pa. 











TheOnly Way 


To Keep 
Electrotypes 













and 
Keep Them 
Right is in 


Cabinet 


No chance of marring the cut, 
easy to file, easy to find, and 
the cuts last better and print 
better 


ASK FOR FREE BOOKLET 


Telling Why the Cabinet is Worth $6.00 Per Section 


The LEONARD MFG. CO. 


28 Market St., Grand Rapids, Mich. 






The LEONARD 
Sectional Electrotype 

















R. PARKER DRAKE 


jorn in Detroit, M , Migrating to amg 
the age of 16, and later going to Denver, 
where he secured his first practical business 
perience, although his first acquaintances 
the typewriter happened in the Lone Star St 


In 1901 Mr. Drake went to New York City 
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= GRAND RAPIDS, MICIaaAa 


engaged himself with the United Typewriter & 


Supplies Co., taking out the No. 4 Densmore, 

acting as a road representative, until now he is ForMER LY TH E FRED MACEY co... Lid. 
field manager for the Densmore Co., taking care x 

of the entire country and the sales organization 


connected with the many agencies the 
enjoys 


The question of dealerships has changed won 
derfully in late vears, and Mr. Drake has g 


this subject his entire attention and stud 





ing out the best ar safest plan to handle 
writers through the dealers, and while som« 
ears ag the dealership question was 

speculat ancl soit ed considerable los 

" it is so far eveloped there is hardly 
yy le’ sSssw T nvrne Té viti it. 

Mr. Drake is the ngest sales manag* 
the typewriter fi i most enthusiastic beli 
in his pr t, and energetic worker fo 

LusS¢ he rs 

For the past three ears, his labors have t 
him int ill the States and Territories, and 
ePTSsol s known ft ndreds in the bu 





NEW ENVELOPE FASTENER 
al Ni /— 


| ey 





i | 
| 
a 
A | i da new er! 
s oes I mu ive il 
gy as S asted eny 


mac 


V, 


hine 





= ‘an 





Inler Inter 
Filing Cabinets 


(PATENT APPLIED FOR) 
















° @ Thenew, up-to-date system of Sectional Filing Cabinets. A century in ad- 
| vance of all others. Old styles, old methods left far behind. Nothing like this 
simple labor sav ing, space sav ing, money saving system ever before thought of. 
i @ Briefly—an outer cabinet or shell—the various filing devices in skeleton 
— units to fit inside—all interchangeable one with the other. 
: q All separate tops, bases, loose ends and other useless and expensive 
: features eliminated. 


@ The Interchangeable Interior Filing Cabinets are illustrated and described 
in new catalogue No. X 4305. Mailed free on request. 


Terms to the trade on application 





We are pleased to publish an editorial 























taken from the August 10th issue of the 
Post Standard of Syracuse, New York, m 
vhich shows the high esteem in which ENDALLS 
) a prominent typewriter! manutacturer, 

Mr. L. C. Smith of L. C. Smith & Bros. EY 
Pype writer Co., is held by his fellow 

wnsm re is th ditorial in full: 

en Here ji e editorial in full: APS. 

Lyman ( Smith, founder in Syracuse of the 
typewriter industry that has made the city 
famous, founder of the University ivy which THESE Kaps are now among the chief requisites in correct 
has also made Syracuse famous. founder f col- | Touch Typewr:ting. Consisting of a thin, tough cap, made 
“a ti , ass te ~ : of Pyralin, they serve for blanking the keyboard effectively. 
eges destined to give ne y more far Ss, with The colors are black, white or transparent, the letter ' 
ible associates, rapidl establishing a fleet of used to protect the characters on the keys. 
freighters on the Great Lakes that wil irry the In the last six years, millions have been sold to Manufact- 
names of Syracuse and Syracuse m« t many urers, Dealers, Students and Operators. Send for samples 
ports . and prices by set or quantity. 

And all this is only a part of what Mr. Smith W. 
has done, and is doing ‘his city owes to him far E. KENDALL 
more than it is the privilege of most ties to owe SPRINGFIELD MASS. 
to any one mar =) 
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Our method of manufacture (a process dis- 


tinctly our own) guarantees carbon paper 
possessed of a uniform coat of color and of 
“e . ” . . . . . . 
the finish”’ so essential to long service. It is economical because it gives both 
quality and quantity of work. 


TYPEWRITER RIBBONS 


Made after a method experience has proved to be THE BEST. Popular with 


people who demand THE BEST. 


Free SAMPLES TO DEALERS 
money makers for the dealer. 





MILLER-BRYANT-PIERCE Co. 


We are manufacturers 


METAL FURNITURE POPULAR. 
With the popularity of metal furniture a new 


Our products are trade winners and 


Samples and prices sent on request. 


Department 6 AURORA, ILL, U.S.A. 





THE LOCKE ADDER. 


We direct our readers to the advertisement of 


the Locke Adder in this issue. This machine one 


company has been formed in Evansville, Ind. 
The concern is the Evansville Metal Furniture ean carry in his breast pocket, for addition, sub 
Company. They are to erect two buildings and traction, multiplication and division. It has 
will manufacture metal furniture of various been upon the market for only a short time, 
kinds, The capital stock is $25,000, and they but is already in use all over the world. Its uss 
will employ about fifty men. effects an immense saving in time, labor and 
In addition to the above firm another concern mental strain, besides insuring accuracy in the 
in Whitesboro, N. Y., is interested in a reeent work. Descriptive booklet will be sent free by 
patent issued to Frank B, Stevens on the mode the manufacturers, C. E. Locke Mfg. Co., 189 


Walnut street, Kensett, Iowa. 


of putting together a sheet metal desk. 








TYPEWRITERS 


Oa 


REPAIR 








Rebuilt Machines at Wholesale—iilustrated Catalogue on Application 


Special Wholesale Prices on Machines not Rebuilt 





Cylinders Recovered, All Makes, 60 cents 


Established 1892 
317 Broadway, New York City, N. Y. 
J. E. THOMAS, President. A. K. GOODRICH, Secretary. 




















HARRY M. BALLARD 


makes a 
showing from something 


suceess of a business 


When a 
venture, or 


man 
a profitable 


which others have pronounced as impossible, or 


proved that his services were more valual 
each year, then he is worthy of consideration 
from the balance of the business in which he 


labors, and the means that brought the success 
are considered 

Mr. Harry M. Bal! 
ern spirit, started 
seven years ag acting as 
Smith Premier Typewriter 
engaged with the Oliver Co., 


lard, a young man with West 
in the typewriter field some 
salesman for the 
later 


and was 


working from their 


+ 7 


( hicago office. 

few years ago Mr. Ballard the 
lox typewriter in the city of 
when that had very 
territory, and from his fait! 


Some secured 


management of the 


(hieago, at a time machine 


few friends in the 





BALLARD 


HARRY M 


ful service and practical handling of the bus 
ness built up a trade for the ‘‘ Fox,’’ placing 
that machine in the first rank, and today th: 
company can boast of one of the best moderat« 
sized offices in the country, well fitted and hand 
ling good business 


We are sorry to advise his many friends that 


Mr. Ballard has forsaken the typewriter industry, 
taking up the Chicago city agency for th 
('nited States Life Insurance Co., under vers 


flattering conditions 

In leaving the typewriter field, our friend ex 
presses a desire to retain his old acquaintances 
and will keep posted on all matters pertaining 
thereto, through the columns of this paper, an 
we hope at not a far distant day he may find 


agreeable to renew business connections in his 


old field. 








The American Typewriter 
1] tY AN Tr 
| ON ONE STEEL BAR 


} } ‘ 
which saves 
This feature 


AMERICAN 


1 construction 
1 parts and $50 
atent of the 


\ simple rigi 
twelve hundre: 
is the exclusive 
standard $50 tvpewritet 


} 


| Universal kevboard. ball bearing carriagé 
| printing from ribbon, interchangeable stee 
tvpe, unlimite ed 


' 


| The American 

Way’’ and Easy 
Payment Plan 
mailed on Re 
q iest 


| 

| AMERICAN 
|| TYPEWRITER 
| COMPANY 












26s-A Broadway. N. Y 




















SUCCESSFI 


L. EVOLUTION 





NOT QUITE M( 


IDERN ENOI 


Ni York Q 
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New Model No. 5 


Hand or Electric) 


Universa 


Adding Machine is 


B. E. Q. 


BETTER EASIER QUICKER 











Than Man or Other Adding Machines. 


“Prints those red totals.” 





Lever pull of only 
five pounds. 
Saves stre ngth. 


Totals always 
strike you 





in the eye. 





Universal 


Speed is greater 

Labor is less 

Work more per day 

Fits more kinds of 
work 

Has less parts 

Is made better 





than 
any 
other 
Adding 
Machine 


No trouble to prove its superiority. 
Test it yourself. Write for information 





UNIVERS. AL Al DING MACHINE COMPANY, 
5819 Laclede Avenue, St. Louis, Mo. 


Do not fail to visit our exhibition in the Office Appliance Show in the 
Madison Square Garden, October 28th to November 4th. 




















—— 


H 
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minute on 





THE PERRY TIME STAMP 


YOU SHOULD KNOW ABOUT 


No Matter what Business you’re in. It is unlike and far 
better than any time stamp ever made. It is Portable, Self- 
Inking and Automatic and prints the month, day, hour and 


most progressive firms are using it to prevent delay in handling 
correspondence, orders, telegrams, invoices, shipping goods, etc. 
Unequaled for factory cost systems and timing employees. Guar- 
anteed one year — will last a mu See our exhibit, Office Ap- 
pliance Show, Madison Square Garden, 

N. Y. City, Oct. 28 to Nov. 4, 1905. rEB 19 1905 
Write for edition 34 of our free 
booklet “The Business Man’s Time 
Saver.” Tells all about the Perry 
Time Stamp and our 10 Day Free 
Trial Offer. 


PERRY TIME STAMP CO. 
82 So. Canal St., CHICAGO 27 Thames St., N. Y. CITY. 


any surface where a rubber stamp can print. The 





Branch Offices in all Important Cities 




















PAT. JUNE 6G, 1806. 


The cheapest, simplest and most practical device 


heve used it. For further information address 








. Fs YAU al 

The Unique Water Pad pe All the Standard Machines SOLD or 
RENTED ANYWHERE at HALF 

MANUFACTURERS!’ PRICES, allowing 





RENTAL TO APPLY on price. Shipped with 


For Moist Envelopes privilege of examination. Write for Catalogue. 


ee Typewriter Emporium Gnicaco 


Pronounced “‘unique™ in most complimentary terms by all who 


va wave PAS SP. o. | Don’t miss a copy of OFFICE APPLI- 





ANCES. Every issue is worth a dollar. 




















Visible Writing 


Automatic Printing 
Automatic Key Release 
Automatic Line Spacing 
Automatic Contro! of 
Carriage 
Automatic Tabulating 
Automatic Margin Lock 
Automatic lacrease of 
Power for Manifolding 
Strength and Durability 


New York, 
240 Broadway. 








Unlimited Speed 





An Entirely Automatic Typewriter. Catalogue upon request. 


The Blickensderfer Manufacturing Company 


Executive Office and Factory, Stamford, Conn. 





Permanent Alignment 
Back Spacer 
Decimal Tabulator 
Uniform impression 
Free Carriage 
Direct Inking 
interchangeable Type 
Beauty of Work 
Light Touch 
interchangeable Carriages 
(aay length) 


Philadelphia, Pa., Chicago, Ill., 
709 Chestnut Street. 277 & 279 Dearborn Street. 














YELLOW FEVER SCARE 
The yellow fever epidemic which is at 
present raising havoc in the South is not 
only proving dangerous to the health of a 
large portion of our country, but works 
a great deal of damage in all fields of 
business and is causing a _ considerable 


financial loss to many industries of the 
country 

It is, therefore, not out of place to re 
print here an article by E. F. Clymer, 
taken from the August issue of the House 
Beautiful, which contains some whole 
some advice for the prevention of this 
dangerous disease 

The yellow fever seare and the already appall 
ing hold the disease has secured in New Orleans, 
recalls the constant need of attention to the dé 
tails of sanitation and hygiene. There is, of 
course, little danger that the ravages will extend 
very far north, for yellow fever is essentially a 
tropical disease. Its natural habitat is the west 
coast of Africa, the West Indies, Central America 
and Northern South America. It does not exist 
in Japan, China or India, or in any part of Eu 
rope, nor does it naturally prevail anywhere on 
the mainland of the northern continent of th 
western hemisphere. 

It may, however, be carried almost anywhere 
making epidemics possible in any seaport. Fr 
quently, in years past, it attacked northern cities 
on the seaboard; but since the improved sewerage 
paving and water supply, it has ceased to be 
specially dangerous north of the southern boun 
dary of Maryland. Although it may prevail in 
land, it is preéminently a disease of filthy sea 
ports, and is carried from one port to another by 
ships. 

It first made its appearance in the West Indies 
when the negro slave trade with Africa was insti 
tuted, and there has been no time since its intro 
duetion that the western hemisphere has been 
free from it. 

Heat and moisture—in conjunction with un 
cleanliness—the best culture-ground for most dis 
eases—are the beginnings, and on account of their 
carelessness it thrives mostly among the lower 
classes. It is conveyed by means of rags or cloth 
ing taken from infected persons and ports. It is 
most virulent during the hot months, and is de 
stroyed by frost. 

Like other infectious disease, yellow fever is 
carried by a specific germ—not as yet definitely 
liseovered or understood. The germ is carried by 
mosquitoes, and for this reason the importance of 
destroying all breeding places for mosquitoes 
swamps, Ccess-po¢ ls, rain-barrels and low places 
where water collects and is not drained off—is of 
vital importance 


The United States government has waged sys 
tematic war on the mosquitoes since the Spanish 
war. All yellow fever cases were than isolated i 
carefully screened rooms. It was found that by 


burning pyrethrum powder, purchasable at any 
drug store, the insect was suffocated by the para 
lyzing influence of the smoke on its respiratory 
organs. The powder is not at all injurious 
mankind, and the aroma is not unpleasant. The 
writer has used this powder in the woods a 
elsewhere when gnats of any description were 
numerous, and the result was almost magical 
Obviously the proper way to ward off disease is 
to destroy its causes and to alter the conditions 
necessary to its development—and there is noth 
ing more conducive to disease than inadequate 
drainage in house and grounds. It takes only two 
and a half hours for a mosquito to reach maturity 
so that prompt action is essential. The insect can 
be instantly killed by contact with minute quant 
ties of permanganate of potassium. One part of 
this in 1.500 of water, distributed in mosquit 


marshes, will kill the larva—that is, a handful of 
permanganate will oxidize a ten-acre swamp and 
keep it free from organic matter for a mont} 
The crystals should be scattered widely. Petro 
leum sufficient to cover the surface of a pool wit! 
a thin film is also destructive. 

Permanganate of potassium is not expensive 


and a small quantity will perform wonders. After 
rain storms visit the catchbasins near your hous« 








drop in a pinch or two By so doing you accom 
plish good you know not of. Use it in sewer traps 
and closets draining into cesspools. 

If every citizen will do his share towards obtain 
ing healthful environments, there need be little 
anxiety about loathsome epidemics. 





A TELEPHONE INDEX. 


The Mail Order Manu 
facturing Company, ad 
vertising in another sec 
tion of this issue, have a 
ready reference 
telephone directory con 
sisting of a revolving 
metal standard arranged 
so any number of panels 
may be inserted or re 
moved any time. The 


unique 


panels are of light sheet 
metal and hold 15 re 
movable ecards each. The 
surface area of 30 panels 
is over ¥ square feet but 
takes up very little room 
when in use and aecon 
modates 150 reference 
often referred to, either 
spital directory or card 
































ecards for names which are 
for tele phone 
calendar. The index can be used in a various 
ompany is looking for of 
handle this product, and 


address, 


number of ways. The 
fice apphanes 
it 18 proving 


dealers t 


a splendid seller. 





ABILITY RECOGNIZED. 
Mr. C. A. Forster, who 


has been a Burroughs 


Addit gy Machine 
salesman with Mi 
Gillen in the Toled 
and Chicago ter? 


tories, Was appointed 


to a position in th 
sales department at 
the home office in De 


troit September Ist 
Mr. Forster’s sel 

ing experience ex 
tends over a number 
of vears and he is 
well known not only 
to the selling forces 
of the Burroughs 


Company but In many 





the country. and his notry into the home 
of the Burroughs Company is a distinct reco 





SELF-CLOSING INKSTAND. 





Milwaukee.—The Sengbuse! 

Self-Closing Ink Stand Com 

Dany whase advertisement 

ppears in this issue, are 

wing on the market wit! 
«# } £4 1 
> nderful sueecess a new ink 


| which seems to have | 
mark. This ink well is 
only a splendid de 


r.a3 i? 
~ = 
: Pa APRIL2 1908 r the office but for th 


————— nome as well. It 





is simple 
and durable in construction, consisting of three 
parts, a well, a fountain chamber and a cover 
The well is made of glass and is a supply chan 
ber, the fountain chambe 
of the supply chamber and when the pen is ir 
serted the floater is depressed and a uniform dij 
recess forn The well is so constructed that it 
eannot spurt or spil It should receive the most 
eareful attention from stationers and office appli 
anee dealers everywher 


r is loeated in the center 





A NEW TELEPHONE INDEX. 


A very neat and se! 
exploited by the 


sible telephone index s 
being wid Victor Nove 
Company, of Bostor It is called the Victor 


Index and is advertis n this issue. We under 
stand they are to make a display at Schofield & 
Co.’s boot! luring the coming business sl! 


at Madison Square Garden. 
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For ALL 
NATIONS 

and 
TONGUES 


69th to 70th Streets and East River, 





The [agegag 
Hammond Typewriter 





The Hammond Typewriter Company 


mana, 


Latest 
Achievement 
BRAILLE 
SHUTTLE 
For the Blind 


NEW YORK CITY, N.Y. 
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KEEP TRACK WITH TACKS 


Do you want a bird's eye view of your business? Then adopt the 


**‘Map and Tack’’ System 


By the use of different colored tacks on a map you can readily 
| route your salesmen, locate customers, indicate prospects, 
etc. W rite f or tree sample map ar d price list. 


John W. Iliff € Co., 350 Wabash Ave., Chicago, Ill. 


























We make and recover 
Typewriter Platens | 


ealers in second-hand machines 
than anyone else, 


Write Us. Let Us Prove It 
AMES & PILSTBAD, 383 W. Monroe St., Chicago 




















BERKSHIRE 


PAPERS 


own line. 








TYPEWRITER 


The most complete line manufactured; including light, medium and heavy weight 
papers, in bond, parchment, ledger and the popular fabric finishes, combining the 
essential qualities—strength, durability and fineness of texture. 


ASK FOR SAMPLES. 


Select the papers from our large line that you want for your 
Send us a stock order and we will furnish you sample 
books of the papers you select with your card on the cover. 


BERKSHIRE TYPEWRITER PAPER CO, 
PITTSFPIALD, MASS. 
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Let Us Copy Your Letters 


for Ten Days FREE 


1. The Quickeasy press copies your letters on 
loose sheets. 
2 A half dozen different letters copied at one 





operation 

3 Half the complications und half the cost of 
other rotary presses. 

4. You file the copies in your regular letter file 
with the letters they answ 

5. A great saving of time, money and worry in 
copying, hili ing and looki ng up matters « f reference 

6. The Quickeasy uses less paper and makes more 
copies from one letter than any other rotary press. 

7. The Quickeasy uses hei vy weight roll paper 
and cuts off the sheet just long enough to cover each 
particular letter 

Ss. The Quickeasy press is more desirable to use 


than carbon paper, or any other style of press copying 





Our press will copy any sheet up to 8 %x13 inches 


A ten days free trial will prove all our claims. 











ak or imitation maho »gany base rim and cx wer, one roll ; roe. instruction car d, $21 


Style —_. nicke | plate ~d, po lished o 
16 


Style “B,” enamel finish, no wood cove 


QUICKEASY COPYING | PRESS CO., Dept, 5, Marion, Ind., U. S.A. 


or base rim, same size as Style “A” 




















ny rie Mr. Alfred Hall ery been Making and Re covering 


I TYPEWRITER PLATENS | 


for various Exchanges throughout the country for five years 
Our Prices are not lower than the average but we guarantee Satistaction and one price to all 
ALL MAKES 50 CENTS EACH. 
MUTUAL SPECIALTY CO. 324 Dearborn St. CHICAGO. ™ 


ALFRED HALL v e Pres & Gen Mg 








Largest Wholesale Dealers in 


Second-Hand Typewriters 


in the United States 





The Trade Supplied 
Any Quantity 
at Lowest Prices. 





Send for Net Price List. 








UOn SXCGHAN TON 





General Typewriter Exchange 
243 Broadway, New York 




















THE RIGHT VIEW 


A Logical Thinker Makes Some Telling 


Observations 
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If you need an 


ADDING AND LISTING 
MACHINE 


; 
cate one, 


get an up-t 


VISIBLE WORK 

SELF CORRECTING KEY 
LIGHT KEY TOUCH. 
EASY HANDLE PULL. 
DOES THE WORK OF 5 MEN. 
FREE TRIAL FOR 30 Days. 


BOARD. 








AGENTS 


| Eaton- Hough Company 


237 BROADWAY 
NEW YORK 








Fox Automatic Filing Bands 
Fo or filing letters, vouchers, 
etc., and the tying of pack 
Superior to and m 
cheaper than rubber band 
Will not rot always t 

18 in., gross $1.75, 3 
$2.00. Sample free 
lAVING P. Fox 

3 SUDBURY BL0G.,808TON 


ages 











DON’T LICK STAMPS 


Always Ready 


for Use 


HUNT’S STAMP AND 
ENVELOPE MOISTENER | 
Seals envelopes, sti ks | 
l Ised by ofhce 
teachers and stu- 


Sent by 





stamps. 
' men, 


dents mail, 





postpaid for 50 cents Write today 


FRANK P. D. HUNT CO, 
32 Union Square New York City 


[ 300 to | 
Morton's Crystal =| 
Odorless Typewriter Oil | 


Finest Made 
Sample and prices on application 


MORTON MFG. CO., LOUISVILLE, KY. 
ib —— _ 























to dealers selling 
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See Office Appliances at the Madison Square 


Garden show this month 


WALES 


OFFICE APPLI 


THE PORTLAND EXPOSITION. 


ANC ES 





[The Lewis and Clark Exposition at Portland 
2 it is s is tl most s ssf con 
ed exposition from a financial standpoint 
it this ntry has ever s It is s that 
September ] he st ! lers had ( is 
sure ra i 1 or tl I subs 
getl W iterest 
Among ex sa ‘ Ving 
\ iv M nes be x lari \ i 
y or { r go *{ np ’ 
Comptogt h ¢ pa Chicag ] 

Filing Cal ts—Globe-Wer { pany, 
Cine } 0) Wahbhas Cabi ( Wa 

ish, I 

Fountain Pens—Post | I 1 Pen Company, 
New York; Wright Pen Com St. Louis 
Mo ilso st s and pencils; Park Pen Com 
par Janesville Wis | I Waterman Com 

New York Fal S Filling | tain 
Company, Toledo, O 

Miscellaneous—American Sales Book ‘ pany, 
Elmira, N. Y., countersales and shipping receipt 
HooKS and sheet account systems Mutua Label 
& Lithograph Company, San Francis Cal.; 
Bushong & Co., Portland, Ore., printers; Irwin 
Hodson Company, Portland, Ore., bl books, 

American Book Bracket Company, Philadel 
phia, book and telephone brackets; Bates Manu 
facturing Company, Orange, N ; ering 
machines; A. B. Dick Company, Chica Mimeo 
graphs Jones Improved Loose Leaf Ledger 
Compa Cl ig oes S if bis Uni 

sal | r Sealing & SS ( | Port 
nd 1 (oas Agel { pal rtiand 
(dy ypew ters fal Kes bDber s ind 
1 sup] S P if v ( my rt 
ind, U1 uivertising 1 ‘ ‘ \ A 
Pierru Ss, printing press, | k bi gs and 
res ] Lathol Paris, eng } } Per 
nye! \ I ~ = ting a Ss, et nal 

( } Regis r ¢ pany, 1) ) 

s I ( il Bre s Westfi \Viass 
y ger medal pap Ix Stati ry 
( D Por il Or a Ix ( ( I 
| ' 1 Oy 

| " rs Underw pewriter any, 
New York: Oliver 7 pewrite Company Norris 
Safe & Lock Company, general Western agents) ; 
lewe ['vypewriter Company, Des Moines, lowa; 
Wrigl & Ss Francisco, Mona type 

ers; Blickensderfer Manuf turing Company, 
~~ ¢ y { ’ 
WARREN F. BECK. 

Another well-known inventor of mechanical 

office goods passed away during September. At 


Elmira, N. Y., there lived Warren F. Beck, the 
founder of the Eureka Cash Register Co., which 
passed into the hands of the Standard Account 
Co., and later merged with the American Sales 
Book Co. Many of the products of the American 
Sales Book Co. are made under patents of Mr. 
Beck, who held the position of manager of 
agencies. 

In the case of Mr. Beck, we are sorry to say 
that self-destruction was the cause of his death, 
becoming despondent over a slight illness. With 
a small tarred rope, one end to the top of a ban- 
ister and the other around his neck, he hung him- 
self. 





The deceased was 48 years of age and leaves a 
wife and one daughter 
NEW ENVELOPE SEALER 
~ x M ! ring ( f in 
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“Save Money Every Day” 


Each unnecessary 
stamp you use 
money. 

Use one cent too little 
and perhaps your pack- 
age won't arrive. 

You can’t afford to 
guess. 


Pelouze 
Postal 











National... 4 Lbs. 63.00 

Union 24 Lbs. 2.50 

Columbian. 2 Lhe. 2.00 

Star 1Lb 150 sy | be 
Crescent,......1 Lb. 1.00 C a e 


point to the number of cents required the mo- 
ment the letter or package is placed on scale. 
You don’t have to figure—the scale does it 


for you. 
Every PELOUZE 
SCALE is guaranteed 


accurate and will stay 
that way. 

That's one reason why 
they received the 


Highest Award 


at the World’s Fair, St. 
Louis. 


“No modern up-to-date 
office is complete with- 











Mail & Express 16 Lbs. 6.00 


out one. Commercial. ..12 Lbs. 3.75 

——— U. B.. ...seseee Lbs, 2.50 
For sale everywhere by chanenge......4Lbs. 2.50 | 

Leading Dealers. Victor......... 134 Lbs. 1.75 


PELOUZE SCALE & MFG. CO. 


118-132 W. Jackson Boulevard 
CHICAGO 











|| BUY FOR CASH 
Typewriter Parts | 


and Second Hand Typewriters in quanti- 
ties, Lowest prices for export necessary. 
Address ‘Europe,"’ care RUDOLPH MEYER, 
BERLIN, FRIEDENAU, GERMANY. 


























THE SENGBUSCH 


Self 


Closing 
Inkstand 


SELLS AT SIGHT 
The Very Latest 
BEATS ANYTHING YOU EVER SAW 


Always ready for use “Dip” Always Uni- 
Prevents Blotting, form. 

Worry and Trouble. Never gets out of order. 
Satisfaction Guaranteed. Self-Closing. 

what you have Self-Adjusting. 

ween looking for. Non-Evaporating. 
Write for circular and Non-Spurting. 
prices—or, better still Non-Spilling. 

send for sample Dust Proof. 


LIBERAL DISCOUNT TO DEALERS 


The Sengbusch Self-Clo Closing Inkstand Co. 
312 Montgomery Building, MILWAUKEE, WIS. 





























“Subscribers to Office Appliances are ‘‘close 


yeaders’’—‘‘from cover to cover.’’ 
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THE NEW 


Graceful in design; handsomely finished in Gun Metal or 
Nickel; made in one size, with interchangeable extensions, 
giving a range of 16 to 42 inches; adjustable vertically and 
horizontally; automatically sustained in any position; 
smooth in action, without delicate or intricate parts; strictly 
high grade, worth its price and in strong demand. 


Do you know that hundreds of the original Equipoise 
have been sold on the Pacific Coast and Canada, and thou 
sands east of the Rockies this year ? 


Do you know that it is easier to sell a high grade article 
at a fair price than a low grade at any price? Did you ever 
know a business house to place an order for 25 low grade 
typewriters for their own use at onetime? They take the 
high grade machine every time. 


A careful canvass omens 2,600 farmers showed 1,19 
Elgins and 797 Walthams to 16 Ingersoll and 14 Waterbury 
watches. 


There are no excuses, no making it right, no dodging 
afterward. Write for illustrated booklet showing special 
attachments and adaptations for single and double holders, 
prices and 





Liberal Trade Discounts 


ELITE MODEL EQUIPOISE 
TELEPHONE HOLDER 





Oliver Manufacturing Company 
1005 Drexel Building, Philadelphia 


APPLIANCES 












Note Auxiliary 
RECEIVER HOLDER. 
The Phone revolves at 
outer end of arm. 











SHERMAC 
UNIVERSAL 
ENVELOPE SEALER 


CAPACITY : 
3500 Envelopes per hour 


Takes any width or 
length of commercial 
envelopes. 


PRICE $6.00 

















AGENTS WANTED IN UNOCCUPIED TERRITORY. 


THE SHERMAC 
gives in a condensed form 
more than has ever before 
been offered in large bulk 
at much greater cost, and 
fully answers every pur- 
pose of the expensive de- 
vices. 


Mutual SpecialtyCo. 


116 Broad Street, 
NEW YORK. 


324 Dearborn Street, 





























CHICAGO. 
3} 




















ee KEYBOARD, automatic, instant- 
ly reset, simplest in construction and opera- 
tion, requires only a quarter of one turn of the 
crank, protected by strong patents and we will 
protect all our users. 


AGENTS WANTED in every city of the world 
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UNION CASH REGISTER 


FOR THE MONEYS OF ALL NATIONS 





UNION COMPUTING MACHINE CoO. 


} and 3 UNION SQUARE WEST, NEW YORK, U.S. A. 














MECHANICAL MEN’S ASSOCIATION 


HOW MANY TYPEWRITER REPAIRMEN 
ARE THERE IN THE UNITED STATES? We 
are getting up a REPAIRMEN’S DIRECTORY 
Send in your name and addresses, boys, and when 
completed you can secure a copy of the directory 
at cost. Send names to ‘‘TYPEWRITER RE 
PAIRMEN,’’ 609 Postal Telegraph building, Chi 


cago, Ill. 

The above ‘‘ Ad,’’ which has appeared in this 
magazine for the past four months, has created 
considerable comment, and we believe the obi 
in view is wort! of mention. The Typewriter 
Repairmen’s Associa 


tion was organized in 
Chicago about the first 
of the present vear a 


its object is to pro 
mote the welfare f 
the repairmen, fina 


cially and socially 

one of the first Sté es 
necessary to mak 
National Associat 
was to secure a dire 
tory of repairme: 





promoters are epalr 
men who are well and 
favorably known 

throughout tke coun 

try and there is il 

ly a mechanica 

wiio is not acquainted 

with some one I ry. J. Mé 
them. These y 


men have long rea that there should 


some headquarters to which a repairmat 
turn for informatior meerning repair shops al 
conditions in different parts of the 
The old way was 
Pa mat to put 
OLS in his 
and ‘‘hit the 1 
not that he was 
pecially attracted 
this mode of making 
living, but it was ft 
only wav in wil 


could secure 


formation he want 
Qne of the chief a 
of the associati s ft 
establish a bureau 
Information where 
man ean secure 


sired informatior 





where emplovers 
turn Por inforn 
relative to rey 
R. MORRIS With this end in view 
the promoters are ma 
» all repairmet! vhose names appear in ti 
directory two blank forms to be filled out 
returned. One of these forms ts for informat 
erning any repair shop the repairma! 
know of where there is 
an opening for a ma 
The form ealls for ul 
ticulars as to i 
ture of the shop, 
whether it 1s a single 
machine shop or W 
all makes are repaired 
and in fact all inforn 


ation that a 
would desire f 
wished a posit 
that particular s 
The other forn , 3 





the man to fill t if 
he wishes to sé re ’ 
position, 

This latter 
ealls for informat 
is to thea work 


man is most skilled at, 


his experience as a 
epairman, salary expected, the parti il 

prefers and a information that an emy 
would wish to know, these forms will } r 








ained. The bureau will 
irnish upon demand the 
particulars, of any re- 
and to put the two in 


ord maint 
osition to f 
idress, with 


iled anda 
hen be it 


iame al 


airman ir any empiover, 





ymmunication There will be no fees in con 
tion with this | 
al i »yugh 
hrough nformatio1 
ived that a repallr 
an is enabled to se 
a good positior 
r an employer a 
juire ig man, 
slight token of appr 
iation, ntarily of 
fered t help support 
the | will | 
thankfully ived 
Such is ffort | 
ng put forth by an as 
elation in 
ows in ‘ ago, who 
ive star | the forn 
ti 1 Typewriter 
Repairmen’s Associa 
n an the hearty W. H. FOX. 
support of the trade is 
jliecited and encouraged These men not only 
ympose those who are looking after the me 
hani estion of » writing machine world, 
t are available as excellent men to handle 
adding machines and 


other mechanical de 
vices for the office, so 
that their title might 
more Pp ro pe rly be 
termed the ‘* Associa 
tion of Office Appli 
ance Repairers,’’ or 
something of the sort. 

A glance at the ar 


iy of leaders will « 
that this body is 








vince 
not made up of ‘‘has 
beens’’ or ‘‘dead 
ones.’’ but active fel 
lows who mean _ busi 
ness and will eventu 
illy meet their end 
We wish them st 
\ AMES. ess 
A GROWING FIRM. 
john W. Iliff & Co., of Chicago, are manuta 
ring a line of appliances for the routing or 
p syster In their catalogue the 
loW sing maps p for the tack system, 
. i eases a naps in ¢ abinets, and 
I s range ! il from $1.25 upwari 
lr} 3 is s expensive than other sys 
req ng larg mbersome cabinets. 
Thus far they have stablished the following 
g : 1 7 ! gy business from all 
gents hay hance to display the 
n 
rh | I. West ¢ Milwaukee 
John A. Schlener & ¢ Minneapolis. 
(rer ( Fetter Co l ¢ isville 
rl Tow Mfg. & Novelty Co., New York 
Scranto We r & ¢ Rochester. 
rt B hman Stationery Co., Richmond 
The J h A. Raa Co., Kansas City 
The « Martin ‘ Bostor 
\ | ' r ( Memphis 
Br & Sper ( St. Par 
S. D. ¢ as & ( ( ig 
Che Burrows B ( Cleveland 
I bs-Merrill ¢ inapolis 
W : & Ti Printing ¢ St. I g 
Wm. G. Johns ( | sburg. 
| s ft l stablish agen s 
r g S is s the can nar 
rrangements with representative firms. 





EXPORTS TO MEXICO INCREASING 


The g en s wing the am 

ey r g ft fh lance goo Is to Me -aL 
\ I S Ww nereas g 
pas t s ! na 5 


OFFICE APPL 


IANCES 


43 








The Automatic Check Protector 


The one ahestam safeguard against check-raising ! 








Over 92 per cent of the v me of oblig ms im- 
curred in this country are settled with er ge eat a 
Every time a chex K 18 written r e make r, who never 
knows through how many of whose hands his 
check will pass, is threatened with loss ugh 
check-ra sing 
Th ere 1s but one way to al s insure against 
this danger—use the Automatic Protect 
A Booklet Free 
Space will no ot pe rmit a dis san here of this quest 
n s description of the Automa e have just issued 
at k uching closely the S 
ma 
It explains the processes and prevale ar 
a easing evil, check-raising 
l ts out the dbligat ns of the maker and e 
es bility for loss lies th or 
lt ane s th ‘ 5 igh protec 
lays t the weaknesses of Inking and Stamp 
te rs 
it sft Ss some } 7 os) a 
Its st - e Automatic, 
scribes s mechanical s periwr | Ss use 
Can you afford not to nol this free booklet ? 











The Trade Invited to Investigate 


It is guaranteed for 5 years. 


The Automatic is a substantial machine weighing 12 pounds. 
Write for our free trial offer. 


ROBT. H. INGERSOLL & BRO., 296 JEWELERS COURT, NEW YORK 





Price, OL0.00 











OFFICE 


for mode 


Office ance d#s 
4@& S™Ma&Alii cost 
The space rate 
The publ 
Andrews Typewriter Exchange, 
19 Court St., Boston, Mass. 
L. & M. Alexander & Co., —7-06 
110 Montgomery St., San Fran- 
cisco, Cal. 
Oo. R. Brown Company -9-06 
84 Baldwin Bidg., Indianapolis 
W. J. Arnot & Co., 
404 Mcintyre Block, Winnipeg, 


App 

facturers at 
\PPLIANCES 
and $1.50 Foreign 


alers are watching 
space in tf 
s $2 


shers res 


Canada. 
Breeden Office Supply Co., 
62 W. 2nd South, Salt Lake 
City, Utah. 


Geo. C. Bornemann & Co., 

117 Sutter St., San Francisco 
Clark & Stuart, 

Vancouver, B. C. 
Rex B. Clark & Co., 


Griswold St., Detroit, Mich 
Ben E. Caulkins, 

31 N. Main St., Butte, Mont 
The Chas. F, Courtney Co., 


42 N. 6th St., Reading, Pa. 


limited to twol 


aities. Here is an op 


n speci 


8 directory 


erve the right tor 
Fielder & Allen Co., —7-06 
61 Peachtree St., Atlanta, Ga. 
Gardner Office Supply Co., 
318 St. Louis St., Springfield, | 
Mo. | 
The Heilperin Stationery Co., 
Shreveport, La. 


James E. Lewis, —7-06 | 
Taylor Bivd., Taunton, Mass. 
Lerner-Bean Co., 


363 Washington St., Buffalo, N. 
Y 


Harry Lux, 
Logansport, Ind. 
McDowell Office Supply Co., 
107 West 7th St., Topeka, Kan. 
Millison Office Supply Co., 
Wichita, Kan. 
Modern Typewriter Supply Co., 
307 Schofield Bidg., Cleveland, 96 | 
Oo. 


APPLIANCE DIRECTORY 


rtunity to kee 
~ open to retailers of Office Commodities, subscribers to OFFicE 
nes, 12 lasertions) in addition to the subscription price: $1 Domestic 
xclude names from the list. 


your name before manu- 


Minneapolis spatconery, Co., 
405 Hennepin St., inneapolis, 
Owen Ty ae Co., —7-06 
313 Zac . Tampa, Fia. , 


Parkin- anae Co., 06 
= d St., Little Rock, 


R. e "Revalk & Co., 
135 Montgomery St., San Fran- 
cisco, Cal. 
Rockwell-Barnes Co., 
267 Wabash Ave., Chicago, Iil. 
E. H. Sell & Co. 
118 S. High St., Columbus, O. 
va A. Scott —8-06 
7 Montgomery St., San Fran- 
ae 
Typewriter & Office Supply Co., 
ie 4 YJ St. N. W., Washington, 
Ss. G. Winch & Co., 
Pueblo, Colo. 


—* 








work in least time 


Our New No. 6. 
A small machine for general use. 


One copy written on the typewriter like an ordinary letter, but on special paper, 
is the stencil that goes into the machins and from which the office boy turns out 
as many copies as may be needed at the rate of one a second. 


The work is all done in y 


time can be saved. 


30 Reade Street 
NEW YORK 





The one most simple and 





The Best Duplicator— 


the one which will turn out the most 
the machine which is most in use in large offices is the 


Rotary 
Neostyle 


satisfactory 


our own office. 


214 8S. Clark St. 
CHICAGO 


Confidential matter does not go outside. 
There is not the delay of having it printed and the Neostyle way is infinitely cheaper. 
Better drop us a line and get our circulars. They will show you how dollars and 


NEOSTYLE CoO. 


146 Franklin St. 
BOSTON 
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We are the Original Manufacturers of 


Non-Smutting Hard Surface 
Clean Carbon Papers 


We have had many imitators but not one has ever succeeded in approaching the Standard of Excellence main 
tained by the Eagle Brand Onion SKin Finish Carbon Paper and the Eagle Brand Non-Filling 
Typewriter Ribbon. They have an Established Reputation for Cleanliness, Durability and Pertection of 
Results. Samples on application. Our Trade Marks are fully protected by letters patent Nos. 41 686 and 41,660 
Infringers will be prosecuted. 


American Ribbon @ Carbon Co. 
| 216 Mill Street Rochester, N. Y., U. S. A. 





























Adjustable Spring Back Chair 
for (3 


STENOGRAPHERS AND OFFICE MEN ers um 


They rest your back and make work easy 














KEEP YOUR HEALTH 








Satisfaction Guaranteed. Send for Catalogue NONE GENUINE WITHOUT 
THIS TRADE MARK 
AAA 


The Davis Chair Co. | too rox resve maxx 


S. N. McCloud, Mer. ON UPRIGHT UNDER 
BACK kEST 
MARYSVILLE, : OHIO 














sa ~\ 




















Mrfeeterteetenfoedenteetentendetertententeefectenteetentectestesfredentenfetesteetetenfetee 
U.S. Gypewriter Ribbon Mfg. Co. 


817-819 WALNUT ST., PHILADELPHIA, PA. 


RTBBON S 
Carbon Papers, Etc. 


Manufacturing for the Trade a Specialty 














Points of Merit Claimed: Most intense jet Black Records. 
Most brilliant colors known. Greatest copying strength 
and consequently the greatest Durability. 


We make goods for many of the largest distributors in the World 
Why Not For You? 


Our prices will interest you Agents Wanted Everywhere 


Write to-day 


ape fafa sfa cfc ofa chef che ofa sheaf che fecha fe feof ofe ops 


Meofrebeeteeteeteeteetentectententeoteotente ate 
she she cha sfa she ope cfe cfs ofa sfe sf cha sfe spe afs 











WANT COLUMN ;: 


Ten Cents per Line of Seven Words ? 


) 





NOTICE—$100 reward offered to anyone proving 
any advertisement appearing in this column as a 
fake. Legitimate business wants received only 


SALESMEN WANTED—Live salesmen wh 
are awake to modern systems and able to intr 
duce the best typewriter proposition ever offer: 
Positions open in all the large cities. Address, 
with reference, naming this paper, to H. J. H 
General Manager, 329 Broadway, New York, N. } 


HOW MANY TYPEWRITER REPAIRMEN ARE 
THERE in the U. S.? We are getting up a Repair 
men’s Directory. Send in your name and addresses 
boys, and when completed you can secure a copy of 
the directory at cost. Send names to “TYPEWRITER 
REPAIRMEN,” 609 Postal Telegraph building, Chi 
cago, Tl. 

WANTED—Typewriter adjuster; salesman and con 
bined salesman and adjuster for New York City Re 
ply to Box H, Orrice APPpLiIANceEs, 265 Broadway, New 
York City. 

TYPEWRITER MACHINE WANTED—WIiI! ex 
change loose leaf or bound ledgers for encyclopedia 
typewriter. Have new ledgers, both styles, taken i: 
trade for Kirtley ledgers Kirtley Loose Leaf o 
Bound Self Indexing ledgers are absolutely the bes 
in the world. Address 8S. B. Kirtley, Columbia, Mo 


REPAIRMAN WANTED—One familiar with th 
repair of all leading machines preferred Eagle Type 
writer Exchange, 10 Cortlandt, New York 


SALESMEN WANTED—A reputable’ typewrite 
company are desirous of securing the services of sev 
eral good men for various localities. Must have ; 
clean record and prove themselves worth investigating 
None others need apply Address, with particulars 
Good Salary, care Orrice APPLIANCES, The Republi: 
Bldg., Chicago, Il! 


FOR SALE—A good established Broadway, New 
York, typewriter business. Splendid opportunity fo 
good typewriter men. Address Genuine, care OFFIch 
APPLIANCES, 265 Broadway, New York. 


ADDING MACHINE AND TYPEWRITER SALES 
man Wanted New machine with big opportunities 
Those understanding “systems” preferred. Engagement 
commencing January Ist Salary and commission 
Address New Machine, care Orrice APPLIANCES, The 
Republic Bldg.. Chicago, Ill 


MANAGERS WANTED— There Is an exceptional! op 
portunity open in two of the largest cities of the 
United States for a manager who can successfully 


conduct our branch offices Those having experienc: 
preferred, although consideration will be given others 
if desirable Address Executive, care Orrice APP! 


ances, The Republic Bidg., Chicago 
WANTED—Five successful typewriter sales 

men to sell Densmore typewriters in Mexic 

Knowledge of Spanish language desirable, but 


not necessary. Excellent salary and commis 
sion. Arrangement made with right parties 
Only capable salesmen with good records ne¢ 
apply. R. Parker Drake, care Densmore Typ: 


writer Co., 346 Broadway, New York. 








i i i 
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THE ROGUES’ GALLERY : 


MILTON WOOLFALI 

In Peoria, Ill., the firm of Thomas & Company were 
relieved of a hat, coat and typewriter, and suspicior 
fell on one Milton Woolfall. A few days later he was 
discovered pawning the articles and placed unde 
arrest and held over to the grand jury In the sum o 
$500. Woolfali fell 

CHAS. Q. GRAY. 


‘ 


[wenty-five years of age, Chas. A. Gray, living a 


84 Moore street, Boston, was arrested recently under 
warrant for breaking into the office of M. F. Sheehan 
207 Congress street ind stealing a typewriter, and 
other thefts of a ke character are credited t 
young man Cour idgment has not yet been re 
ported 


INCORPORATIONS 


Chicago Bank & Office Furniture Co., Chicage 


For the manufacture of fixtures and furniture. Cay 
tal, $5,000 Incorporators John Umbricht Alfred 
Cc. Crawford and Harry ¢ Kinne 

Ultimate Self 1 ng Fountain Pen Ci Clintor 
dale, N. ¥ To manufacture writing pens Capita 
£100,000 

Hingston Safety Envelope Company ( Mass.) Ca 
ital, $10,000 Incorp s John B. Paine, West 
Mass William I Hingston and J. D. Upton 
Boston 

The Automatic Card Index Co., Utiea, N. ¥ M 
ufacture of card indexes Capital, $5,000 In | 
rators Thos. 8S. Jackson, J. A. Jennison and Geo 


Spitzil, all of Utica 

Federal! Office Equipment Co., New York N y I 
the manufacture of furniture Capita Oo 
corporators William J. and Ralph E 
(has. S. Bennett. of New York 


rf 


¢- 
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Rapid Mechanical Calculation 


The New Model Comptometer solves any business or scientific 
calculation instantly and noiselessly. It has a light, uniform key 
touch, and adds instantly at ose stroke as many keys in separate 
columns as the hand can reach. 


Samples of Duplicate Orders in Different Lines of Business: 


MARSHALL FigeL_p & Co., Chicago, have in daily use ae 
U.S. NAVY DEPARTMENT. es. be. “on oe «te : 117 
CARNEGIE STEEL ( Pittsbureh, Pa kn (Ae a 44 
N. Y. C. & HupsON RIVER R. R. Co.. New York City 32 
PRUDENTIAL Ins. Co., Newark, N. J se, “wet lee bbe 21 
SIMMONS Hpw. Co., St. Louis, Mo 22 


In Every Speed «« Accuracy Contest 


which was open to all classes of machines, operators on the 


Com ptometer 


won all prizes 
Offered by Chicago’s First Annual Office Appliance and Business 
System Show, Coliseum, Chicago, March 15th to 22d. 
All previous records cut in two, 








MISS ANNIE MALONEY, operator at MISS CARRIE DE WINE, operator at 
Marshall Field & Co.'s retail, added correct the C. B. & Q. Ry. freight auditor's office. 
ly 500 department store checks in 4 minutes performed correctly 25 multiplications in 3 
and 55 seconds minutes and 1644 seconds. 

MISS MAE BARCLAY, operator at Illi MISS H. S. PEMBROOKE, operator at 
nois Central R R. freight auditor's office Marshall Field & Co.’s-wholesale, performed 
added correctly six columns of numbers correctly 25 multiplications in 3 minutes and 
equal to six large ledger pages, in 4 minutes 2 seconds. 


and 39 seconds 
The Comptometer outclasses all other machines for addition or multiplication. 
Felt & Tarrant Mfg. Co., 52-56 Ulinois Street, Chicago. 


\y4 jf litervat ea 7 ial Offer. 

















Sy verre] Mr. Office Appliance Dealer:— 









ne r Hadn’t you better handle a line of 
* 
Loose Leaf Devices 
ae —et ———, Which includes 


A Device for Every Purpose Under the Sun 


All made by the same concern; all made to dovetail; to fit everywhere; made better, too, than 


LETTER FILE 


a<ae§»>-«ASTSOo"" any other line; sold to you so you can make a bigger profit; a line which one of our dealers calls 

= sé 9 “AI1¢ce ‘ 1 ‘ } inoe c » ~ Ad i - 
<r = the return order \ine’’ because it satisfies and brings come back orders?’ without further ex 

=e \  Ee?”?”= pense or effort. Send for price lists of the famous 
VL ‘20-COUNT’EM-20" 


The most complete line of Loose Leaf Devices on the market, and 
ALL 20 made by the largest manufacturers of this class of goods in 
the world—the Loose Leaf Specialists. 


The (. S., & R. B. Co. (Incorporated ) 


Chicago Shipping and Receipt Book Company) 


480-490 W. Kinzie St., Chicago, Ill. 
| DENNISON & SONS 


Sat ee eneaes 
eo Disibutors 
a 2 Distributors 
a == 4-10 Liberty St 
oe 














New York, N. Y. 


——— er 
~~ - % 4 158.050 


a 
¢ cs Our goods are perfect be- 


J X ——— __ — o—— cause we do only one 


— —— ° 
é 4 « thing, manufacture the 


CARBON SHEET HOLDER ALUMINUM SHEET HOLDER SLOTTED LOCK CURRENT BINDER ‘*20 count ’em 20’’ line. 




















Printing House, Chicago. 
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This Typewriter More Than 
Pays For Itself in a Year! 


Wp, a 
eo 


a 
i = 
aS if | f 
Be fre 
WS eae itis 
4 ve your Stenographer would lose because she had a slow ma- 
chine. 
Now just figure out what that amounts to a year—$130. 
And please remember that that is what one Stenographer 


alone may lose— 





—That is if she uses an ordinary ‘‘Blind’’ 


write a letter with one typewriter than it would take 

* her to write it with another. 
—And she writes 30 letters a day— 

She would /ose 3 times 30, or 90 minutes every day— 
just because one typewriter was slower than another. 

In one week she would lose about 540 minutes, or 9 
hours—just one whole day. 

If her salary amounted to $15 a week, that means that 
you would be out just $2.50 each week—the cost of the day 


SB your Stenographer requires 3 minutes more to 


typewriter—one she has to keep lifting the roller 


to see what she has written—to find out if she has punctuated or spaced properly—to find out 
what she’s written last. Or if she uses one of the so-called visible typewriters which, because 
of their poor construction, get out of order easily, worry the Stenographer—makes her lose time in 


many different ways. 


And that $130 is what your Stenographer saves you if she operates 


Them. 


OLIVER 





Typewriter 


The Standard Visible Writer 


For she won’t lose 3 minutes on each letter 
she writes with the Oliver, either to find out 
what she’s written, or because her typewriter 
has gotten out of order. 

Because—the Oliver is the Standard Visible 
Writer—she sees every word she writes— 

—And because the Oliver is more simply and 
better constructed than any other typewriter— 
hence is more durable and requires fewer re- 
pairs. 

Just think what the saving of 3 minutes on 
each letter one Stenographer writes means to 


you in ome year—$130—more than the price of 
the Oliver. 

Isn’t that worth while considering, Mr. Em- 
ployer? 

Hadn’t you better find out a little bit more 
about the Oliver—won’t it be worth your 
while? 

Just drop us a note on your business station- 
ery and we'll be glad to send you our litera- 
ture, and give you any further information 
about the Oliver you desire. 

Write to-day. Address 


THE OLIVER TYPEWRITER CO., Wabash Ave., Chicago, Ill. 
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